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SCAN NOW & LEARN HOW

Isn’t it time you experienced
the best LSV dealership 
program in the industry?

(843) 920-2580 
bintelli.com/become-a-dealer

BECOME A DEALER

GROW WITH
BINTELLI

Be a part of Bintelli’s authorized dealer network and capitalize on the 
strength of a premium brand built on 25 years of industry leadership.

Add our award-winning company to your dealership and get:

Warranty, marketing, and dealership support you can count on

Turnkey, fully-assembled, and street-legal in all 50 states

Showroom & marketing materials are provided free with first order

Nationwide lead generation to drive traffic to your dealership

Flexible wholesale program

STRONG PROFIT 
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READY TO SHIP
INVENTORY
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Quote online in as little 
as three minutes

DRIVE LIKE IT’S 
PROTECTED 

1 - 8 0 0 - P R O G R E S S I V E  /  P R O G R E S S I V E . C O M / G O L F - C A R T

With Golf Cart basic liability coverage for as little as $75/year,* 
you can explore the neighborhood with con� dence, knowing you’re 

prepared for the good times and when you need insurance too. 
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BE READY WHEN BUYERS 
START LOOKING

PREVIEW INVENTORY
NPA Members have access to complete  
vehicle details and condition reports.

Now is the time for golf car dealers to gear up for the buying season. 
By the time the grass turns green, your best customers are already 
shopping. A well-balanced, diverse inventory helps capture every 
buyer who walks through the door. National Powersport Auctions 
(NPA) offers hundreds of pre-owned electric and gas golf cars from 
the brands your customers demand. 

Why golf car dealers partner with NPA
• Hundreds of golf cars available across all locations
• Nationwide transit to get units to your door fast
• Buy conveniently from your office via NPA Simulcast

Not a member? Register today for our upcoming 
auctions: npauctions.com/Register-golfcar.aspx

NPAUCTIONS.COM   |   888.292.5339

DEALERS • BUSINESSES • OEMS • RENTAL AGENTS • LENDERS

ATLANTA • CINCINNATI • DALLAS • DENVER • KANSAS CITY • LAKELAND • PHILADELPHIA • PORTLAND • SACRAMENTO • SAN DIEGO

Proud Member  
of the LSVDA

https://www.npauctions.com/cp/golf-cars
https://www.npauctions.com/cp/golf-cars
https://www.npauctions.com/cp/golf-cars
https://www.npauctions.com/cp/golf-cars
https://www.npauctions.com/cp/golf-cars
https://www.npauctions.com/ItemBrowseGlobal.aspx?vc=GOLF
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For decades, the standard golf cart was a purely utilitarian vehicle, mostly seen on 
manicured fairways and in retirement communities. Today, the landscape of personal 
mobility has shifted. The electric street-legal golf cart, often classified as a low-speed 
vehicle or LSV, has evolved into the ultimate neighborhood runabout. Families use 
them for trips to the community pool, friends take them to dinner in town, and out-
door enthusiasts rely on them to explore expansive master-planned communities.

What was once considered sec-
ondary transportation has be-
come something far more mean-
ingful. In many communities 
across the country, these vehicles 
serve as an extension of every-
day life. They make quick errands 
more enjoyable. They encourage 
connection between neighbors. 
They offer a slower, more relaxed 
way to move through the places 
people call home.

Driving the Future of Neighborhood 
Mobility: Bintelli™ Introduces the 
Sivo Edge

12
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As demand continues to grow, expectations 
have grown with it. Today’s drivers want 
more than basic transportation. They ex-
pect comfort, technology, thoughtful engi-
neering, and styling that feels just as inten-
tional as their personal vehicles. They want 
a vehicle that feels designed, not assem-
bled. Purposeful, not improvised.

This shift reflects a broader change in how 
communities are built and experienced. 
Master-planned neighborhoods are expand-
ing. Coastal towns and resort communities 
are growing. Families are spending more 
time outdoors and closer to home. In these 
environments, mobility be-
comes part of lifestyle de-
sign. A vehicle used daily for 
short trips needs to feel just 
as considered as the primary 
car in the driveway. Comfort 
matters. Appearance mat-
ters. Reliability matters. The 
modern neighborhood vehi-
cle is no longer an afterthought. It is part of 
how people live.

At the forefront of this neighborhood mo-
bility movement is Bintelli™. Headquartered 
in Charleston, South Carolina, Bintelli has 
spent over a quarter of a century refining 
the balance of quality, reliability, and long-
term value. From its early days to its nation-
wide dealer expansion, the company has 
remained focused on one core principle: 
Build vehicles that last and support them 
with service that stands behind every cus-
tomer.

Now, the company is taking its next major 
step forward with the introduction of Sivo, 
Powered by Bintelli. This exciting new brand 
officially debuts with the launch of the 
Sivo Edge, a modern, design-driven electric 
street-legal golf cart that raises expecta-
tions for what an LSV can deliver.

A Legacy of Excellence Meets Modern De-
sign

For more than 25 years, Bintelli has focused 
on building premium electric golf carts 
known for quality, reliability, and long-last-
ing value. Backed by proven customer 
service, six-time Inc. 5000 recognition, and 
two consecutive years voted Best Golf Cart 
Brand and Best LSV by consumers, the 
company continues to raise the bar. Sivo, 
Powered by Bintelli, carries that tradition 
forward while introducing a more innova-
tive and modern identity shaped around 
the needs of today’s EV customers.

The Sivo Edge reflects that 
next step. It brings modern 
automotive design into the 
LSV category with incredibly 
clean styling, sleek contours, 
and a confident silhouette 
that feels intentional from 
every angle. The body lines 

are refined without being overstated. The 
stance feels balanced and composed. Every 
detail was considered to create a cohesive 
presence that feels at home in upscale 
neighborhoods, beach communities, and 
growing suburban developments alike.

The vehicle is offered in several distinct 
configurations to suit a wide range of life-
styles:

	 •	� A sleek front-facing, 4-seater, non-lift-
ed model designed for smooth neigh-
borhood cruising

	 •	� A front-facing, 4-seater, lifted model 
that delivers a stronger stance and ele-
vated presence

	 •	� A spacious, 6-seater, lifted model ideal 
for larger families and group outings

Across every configuration, the focus re-
mains on easy drivability, smooth perfor-
mance, and thoughtful engineering that 
feels natural behind the wheel. Steering 

“Driving 
innovation as the 
industry leader is 

engrained in all we 
do at Bintelli”
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response is composed. Ride quality is refined. The 
driving experience feels intuitive, whether navigat-
ing tight neighborhood turns or cruising along scenic 
community roads.

Standout Features Built for the Modern Driver

The Sivo Edge stands out because every feature 
was built with purpose. It incorporates thoughtful 
improvements designed to elevate comfort, conve-
nience, and everyday usability in meaningful ways:

	 •	� In-Dashboard Cooling Vents: An automotive-style 
dashboard fan system provides a refreshing 
breeze, serving as a true game-changer for driver 
and passenger comfort on warm summer days.

	 •	� Customizable LED Lighting: Full-vehicle col-
or-changing lights allow owners to personalize 
the ambiance and appearance of their cart at the 
touch of a button, adding both safety and flair.

	 •	� Front Trunk Storage: A secure, integrated “frunk” 
is perfectly sized for stowing groceries, beach gear, 
or personal valuables out of sight.

	 •	� Adjustable Steering: A tilt steering wheel ensures 
drivers of all heights can easily find their most 
comfortable driving position.

Beyond these headline features, the interior layout 
was designed to feel calm and functional. Controls are 
placed where drivers expect them. Seating feels com-
fortable and supportive. Storage is integrated in ways 
that make daily use simpler and more enjoyable.
Each feature was developed with real-world use in 
mind, balancing everyday practicality with a refined, 
automotive-inspired finish. It’s a level of detail that 
reflects where neighborhood mobility is headed.

“Class-leading functionality, thoughtful design and a 
premium feel were keystones on the Sivo Edge project 
from day one. We knew we wanted to push ourselves 
from a feature standpoint, whether it be the premium 
seating, adjustable tilt steering wheel or the first-of-
its-kind dashboard fan system with automotive-style 
vents. Driving innovation as the industry leader is 
engrained in all we do at Bintelli and it’s evident 
throughout the all-new Sivo Edge.”
— Jason Perske, VP Bintelli
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A Strategic Three-Brand Structure

The addition of Sivo now gives Bintelli a 
three-brand structure that allows the com-
pany to support a wide range of customers 
and dealer partners. This multitiered ap-
proach is designed to meet varying prefer-
ences, budgets, and lifestyle needs while 
maintaining the quality and reliability the 
company is known for.

	 •	� Bintelli: Remains the flagship brand with 
well-known neighborhood models, in-
cluding the Beyond and Nexus.

	 •	� ActivEV, Powered by Bintelli: Offers a 
modern, lifestyle-centered lineup de-
signed for families, outdoor explorers, 
and everyday neighborhood use with 
accessible starting MSRPs.

	 •	� Sivo, Powered by Bintelli: Introduces 
a fresh, design-centered collection for 
customers who want updated styling, 
innovative features, and a standout au-
tomotive-inspired dashboard.

Together, these three brands create one of 
the most complete lineups in the catego-
ry. This structure gives customers greater 
freedom to choose a vehicle that aligns 
with their lifestyle while offering dealers ex-
panded opportunities within a growing and 
increasingly competitive market.

As neighborhoods continue to evolve and 
communities place greater emphasis on 
walkability and low-speed transportation, 
this diversified approach positions Bintelli 
to serve both current demand and future 
growth.

The Road Ahead

The Sivo Edge marks the beginning of this 
next chapter. Its blend of style, comfort, 
and thoughtful features gives customers 
more of what they expect from a modern 
street-legal golf cart. It reflects a clear un-
derstanding of how people use these ve-
hicles today and how they expect them to 
perform tomorrow.

The launch of Sivo reflects Bintelli’s ongo-
ing commitment to delivering more choice, 
more innovation, and more ways for cus-
tomers to move with comfort and confi-
dence. With three distinct brands working 
together, the company is well-positioned 
to meet the needs of an expanding market 
while continuing its long record of depend-
able growth.

The Sivo Edge is now available to new deal-
ers, with open territories in every state. Ad-
ditional images, specifications, and dealer 
information can be found at sivogolfcarts.
com.

http://www.sivogolfcarts.com
http://www.sivogolfcarts.com
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Grow Your Business Without the Heavy Lifting
With Journee Rentals, you get a turnkey system for offering on-demand, high-quality rental vehicles plus streamlined 

management tools and unbeatable dealer support to keep your business running smoothly.  

Why Partner with Us
• Turnkey Product Access — Scan and Ride system allows renters to book on site, plus online reservation platform is 

available for future bookings.

• Prosperity Sharing  — Increase your revenue with “No Capital” investment.

• Marketing Support — Professional ads, materials, and strategies to drive rentals.

• Training & Ongoing Support — Your success is our mission.

• Brand Recognition — Journee is backed by STAR EV with 20+ years in the golf cart manufacturing business.

Whether you’re an established rental company or a local business ready to add a profitable new stream of income, 
Journee Rentals makes it easy to start fast and scale smart. Lets grow together, your customers are waiting. 

For more information contact dougb@starev.com or 1-843-683-0380

Journee Rentals  

Your All in One Platform — To Promote, Book 
and Manage LSVs at Vacation Hotspots

SCAN
ME

for information on  
on-demand rentalsjourneerentals.com

what is
?

17MARCH 2026

https://journeerentals.com/
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New bill 
would ex-
pand where 
golf carts can 
be used

TALLAHASSEE, Fla. – With Florida being a 
retirement haven, it’s not much of a surprise 
that golf carts are such a common sight in 
many parts of the state.

But with them being so prominent, it begs 
the question: are they street legal?

For the most part, it’s forbidden to drive a 
golf cart on public roads in the state, though 
there are some exceptions under state law:

	 •	� County Roads: A county road or municipal 
street can be used if it has been properly 
designated by the local government for 
golf carts.

	 •	� Crossing the Highway: Golf carts can be 
used to cross portions of the State High-
way System if they have been approved 
by the FDOT.

	 •	� State Parks: The State Park Road System 
can be used if the speed limit is 35 mph or 
less.

	 •	� Mobile Homes: Residents or guests of 
a single mobile home park may use golf 
carts to cross the street if the park is locat-
ed on both sides of the street (again, with 
local approval).

It’s important to note that any areas ap-
proved for golf carts will have signs posted to 
indicate this. Furthermore, local governments 
can make even more restrictive rules for golf 
cart drivers.

That said, state law also prohibits people 
from driving golf carts after sunset unless a 
“responsible governmental entity” finds that 
a golf cart may be operated during this time.

A new bill passing through the Legislature 
could relax these regulations, though — at 
least a bit.

GOLF CART LEGISLATION

House Bill 519, which was filed back in 
November by state Rep. Bradford Yeager 
(R-New Port Richey), would expand when golf 
carts can be driven on roadways.

Under this proposal, a person may cross a 
highway using a golf cart at a signalized in-
tersection so long as the following conditions 
are met:

	 •	� The intersection is located entirely within 
the boundaries of a single local govern-
ment.

	 •	� That local government has designated the 
roadway that intersects with the highway 
as OK for golf carts.

	 •	� The local government has approved the 
operation of golf carts at the crosswalk 
and has posted appropriate signs at the 
intersection to indicate as much.

So far, HB 519 has managed to pass through 
two committees, meaning it has one more to 
go before it can get a full House vote.

If it gets approved by lawmakers and the 
governor, though, the bill is set to take effect 
on July 1.
SOURCE

LSVs/Golf Cart 

Current & Pending 

Legal News

This section tracks the latest legal developments 
and pending court cases involving LSVs/golf carts. 

From accident liability and community regulations 
to intellectual property disputes and product safety 
claims, we cover the legal stories shaping the indus-

try. Stay informed on the courtroom decisions
that define the future of LSV/golf cart ownership 

and operation.

Can you drive a golf 
cart on Florida roads? 
Here’s what the law 
says

https://www.clickorlando.com/news/florida/2026/02/13/can-you-drive-a-golf-cart-on-florida-roads-heres-what-the-law-says/
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Orders
& Quotes

Become
a Dealer

BUILT FROM THE INSIDE OUT 

THE RESULT
Grown category by category, guided by expertise and market demand, together delivering a 

comprehensive solution dealers can rely on, build with, and grow around.

An extension of Red Hawk parts, Red 
Hawk O�-road eXtreme was born from 

real-world demand for rugged, 
all-terrain-ready accessories that 

balance strength, utility, and design.

HARD PARTS
Where it all began. A better way to 

distribute quality repair and replacement 
parts, built on reliability, availability, and 

service to keep golf cars running and 
dealers moving. 

BODY SETS & ACCESSORIES
Now part of the Red Hawk brand family, 
DoubleTake expands the o�ering beyond 

performance, transforming how cars look, 
stand apart, and express identity with 

proudly Made in the USA components.

ACCESSORIES
An extension of Red Hawk parts, Red 

Hawk O�-road eXtreme was born from 
real-world demand for rugged, 

all-terrain-ready accessories that 
balance strength, utility, and design.

Now part of the Red Hawk brand family, 
DoubleTake expands the o�ering beyond 

performance, transforming how cars look, 
stand apart, and express identity with 

proudly Made in the USA components.

Where it all began. A better way to 
distribute quality repair and replacement 
parts, built on reliability, availability, and 

service to keep golf cars running and 
dealers moving. 

https://redhawk.golfcart.com/
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manufacturers NEWS mar
2026

LiTime Appears 
at GCSAA 2026: 
Empowering Golf 
Cart Power Up-
grades with Sys-
tematic Lithium 
Solutions

LiTime showcased its GC Smart golf 
cart lithium lineup and a One-Stop 
Power System-batteries,waterproof 
chargers,and monitoring display 
-advancing outdoor power system.
NEW YORK - As a global pioneer in 
lithium battery technology, LiTime-
appeared at the GCSAA Conference 
& Trade Show 2026 held in Orlando, 
United States, from February 4 to 
5. The exhibition is one of the most 
influential annual industry events in 
the field of golf course management 
and supporting facilities, bringing 
together golf course managers, 
equipment maintenance teams, and 
professional service providers from 
around the world.

During the two-day exhibition, ap-
proximately 7,000 professional vis-
itors attended the show. Centered 
on the core topic of golf cart power 
system upgrades, the LiTime booth 
received more than 200 in-depth 
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LiTime
consultation visitors. Through product dis-
plays, system explanations, and interactive 
experiences, LiTime showcased its techno-
logical accumulation and system capabilities 
in the lithium electrification of golf carts. In-
teractive experience activities were also set 
up at the booth, attracting a large number of 
visitors and maintaining a lively communica-
tion atmosphere.

Product-Focused: A More Enduring, Low-
er-Maintenance, and Reliable Power Choice 
for Golf Carts

As golf carts become essential not only on 
courses but also in residential communities, 
resorts, and facility operations, theshort-
comings of conventional multi-pack lead-ac-
id batteries - excess weight, frequent main-
tenance, and lower charging efficiency - are 
becoming harder to ignore.

Replacing multiple lead-acid batteries with 
a single high-capacity lithium battery is 
emerging as a mainstream upgrade path of 
golf cart battery [https://www.litime.com/
collections/lithium-golf-cart-batteries?utm_
source=NEWS&utm_medium=PR&utm_cam-
paign=LT-GCSAAshow-0216]. Operators are 
looking for longer service life, reduced main-
tenance costs, steadier output, and more 
transparent battery management.

LiTime’s showcase reflected that demand. 
LiTime presented a range of lithium battery 
configurations tailored to mainstream golf 
cart platforms, including:

48V/51.2V 100Ah GC Smart battery series 
(Bluetooth and ComFlex versions), designed 
as integrated high-capacity units capable of 

replacing multiple lead-acid batteries while 
simplifying wiring.

48V/51.2V 30Ah GC Smart battery series, 
sized to align with GC2 specifications for 
lighter, drop-in upgrades;

36V 100Ah GC Smart batteries for custom-
ized 36V cart applications;

51.2V 150Ah models targeting extended 
range and higher power output needs.

LiTime emphasizes that converting from 
lead-acid to lithium goes beyond simply ex-
tending runtime. Lithium systems can sig-
nificantly reduce vehicle weight and increase 
single-charge range, while their flatter dis-
charge curves and intelligent battery man-
agement enable more stable performance 
during frequent start-stop cycles and uphill 
driving-common in golf cart operations-ul-
timately helping operators lower long-term 
maintenance and management costs.

Durability was another focal point. Select 
models, including the 48V 100Ah ComFlex 
Smart battery feature a high-strength SPCC 
steel casing engineered for corrosion resis-
tance and efficient heat dissipation. A built-
in pressure relief valve helps prevent inter-
nal overpressure under extreme conditions, 
reinforcing safety in demanding outdoor 
environments.

One-Stop Golf Cart Power System Solution: 
From Battery Replacement to System Up-
grade

Drawing on 16 years of experience in golf 
cart applications,
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LiTime

LiTime no longer regards power upgrades 
as a single product replacement but pro-
poses the One-Stop Golf Cart Power System 
Solution-a systematic lithium solution built 
around real-world operating conditions.

The solution centers on “lithium batteries 
+ energy management + charging and sup-
porting components + installation fixation,” 
helping users achieve an overall upgrade 
from lead-acid to lithium without complex 
product selection. The system includes:

GC Smart / ComFlex Smart lithium batteries 
adapted to golf cart operating conditions;

Multiple specifications of waterproof char-
gers compatible with different charging 
scenarios;

Monitoring display to improve the visualiza-
tion and manageability of the power system;

Battery Hold Down Kit to lower modification 
thresholds and enhance long-term opera-
tional stability.

The approach aims to simplify the conver-
sion process from lead-acid to lithium by de-
livering a coordinated upgrade rather than 
isolated parts. By factoring in real-world 
operating conditions-high-load accelera-
tion, long run times, and maintenance con-
venience-LiTime positions its solution as a 
scalable and repeatable pathway for fleet 
operators and individual users alike.

Beyond golf carts, LiTime has applied similar 
system-level thinking to recreational vehicle 

(RV) and marine energy solutions, reflecting 
broader growth in outdoor electrification.

Expanding Across Outdoor Power Markets

LiTime’s presence at GCSAA signals a contin-
ued push into professional outdoor mobility 
sectors. The company plans to showcase 
its RV-focused energy systems at the NCC 
Caravan, Camping & Motorhome Show in 
the United Kingdom, present marine and 
outdoor power solutions at U.S. Bassmaster 
Classic expos, and highlight specialized sys-
tem integrations at ISC West Expos.

Anchored by its brand philosophy, “Life & 
Discovery,” LiTime says it will continue re-
fining lithium technologies for real-world 
outdoor applications-aiming to deliver safer, 
more durable, and more intelligent power 
systems as demand for electrified mobility 
grows.

About LiTime

LiTime, the energy technology explorer, de-
livers reliable LiFePO power systems for RV, 
marine, solar, and off-grid use-energy you 
can plan on. Guided by Life & Discovery, Li-
Time combines 16 years of R&D and rigorous 
manufacturing with 380+ certifications to 
make lithium energy solutions smarter, saf-
er, more flexible, and more affordable-help-
ing explorers and professionals go farther 
with clean energy, from dream to plan to 
journey.

SOURCE

https://www.openpr.com/news/4388841/litime-appears-at-gcsaa-2026-empowering-golf-cart-power


25MARCH 2026 25MARCH 2026

http://www.advancedev.com


26 WWW.GOLFCAROPTIONS.COM

http://www.golfcartstuff.com


27MARCH 2026

Power Unleashed: How Vatrer’s 48V 105Ah Lithium 
Battery is Revolutionizing the Golf Cart Experience

Vatrer Power, a leader in advanced lithium technology, has engineered a definitive solution: 
the 48V 105Ah Lithium Golf Cart Battery. This isn’t just an upgrade; it’s a complete reimagining 
of performance, intelligence, and reliability on the green.

The End of Compromise: Engineering a New Standard

Engineered to solve long-standing golf cart issues, this battery leverages the superior energy 
density of LiFePO4 chemistry. The result: a transformative performance leap that obsoletes 
lead-acid batteries. 

Key Performance Breakthroughs:

50% Lighter: At 102.3 lbs, it enhances acceleration and reduces strain on cart systems.
10-Year Lifespan: 4,000+ deep cycles outlast 3–4 lead-acid batteries.
Rapid Recharge: Full power in 5 hours with the included 58.4V 20A charger.
Smart Management: 200A BMS with Bluetooth monitoring for voltage, temperature, and cycles. 

Limited-Time Offer: Elevate Your Game:

Upgrade to Vatrer’s 48V 105Ah Golf Cart Battery with exclusive benefits:
Up to 65% Off – Maximum discount on premium power
Fast US Shipping – Quick seasonal readiness
Free Delivery – Direct to your doorstep
30-Day Price Guarantee – Assured best value
7-Day Free Returns – Risk-free trial

 vatrerpower.com | brand@vatrerpower.com

https://www.vatrerpower.com/
mailto:brand%40vatrerpower.com?subject=
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By Michael Alexander
Executive Director and

Founding Board Member, LSVDA
TractionTraction

How February Turned 
Momentum into Credibility
If January was about execution, February was 
about credibility.

Across the country, dealers participating in 
the TRACTION framework spent February 
strengthening the foundations that allow 
local markets to grow responsibly. This was 
not about moving faster for the sake of 
growth. It was about ensuring that when 
interest expanded, trust expanded with it.

Momentum attracts 
attention. Credibility sustains 
it. 

One of the clearest 
lessons from February 
was the importance of 
documentation. Dealers who 
proactively defined how golf cars and LSVs 
operate safely in their communities, reduced 
confusion and prevented misinformation 
from filling the void. Instead of reacting 
to objections, they brought facts from the 
beginning outlining vehicle classifications, 
operating speeds, equipment standards, 
insurance implications, and applicable state 
statutes. When expectations are documented 
and grounded in law, conversations shift 
from emotion to evaluation. Approval 
becomes a process, not a debate.

I’ve seen this dynamic firsthand. In a 360 
home waterfront community evaluating 
whether to formally allow golf cars, the 

turning point wasn’t enthusiasm, it was 
structure. A clear gap analysis was presented. 
Vehicle classes were explained in plain 
language. Federal standards and Florida 
statutes were cited. County resolution 
pathways were outlined. Side-by-side 
options were evaluated, including financial 
implications. Draft safety rules were 
proposed before concerns surfaced. The 
conversation moved from “Is this risky?” to 
“How do we implement this responsibly?” 
That is how credibility is built.

STAT: In a 360-home 
waterfront community, 
a structured proposal 
grounded in state statute and 
safety standards moved the 
board from concern to formal 
approval.

February also reinforced 
a shift in framing. Communities are not 
shopping for vehicles; they are solving 
mobility challenges. Dealers who led 
with solutions including safer short-
trip transportation, reduced emissions, 
lower neighborhood congestion, lifestyle 
convenience, and environmental 
responsibility, earned trust faster than 
those focused solely on product features. 
When mobility is presented as a community 
enhancement rather than a sales transaction, 
resistance softens and collaboration begins.

Real examples played a powerful role. 
Hundreds of communities nationwide have 
adopted local ordinances or resolutions 

“Momentum attracts 
attention. Credibility 
sustains it.” — Mike 

Alexander
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permitting golf cars, PTVs and LSVs on 
designated roads. Referencing enabling 
legislation and comparable communities 
transforms a proposal from experimental 
to proven. Fear diminishes when precedent 
is visible. Stakeholders begin to see not just 
possibility, but pattern.

Operational readiness was another defining 
theme. Dealers who prepared service 
capacity, confirmed safety standards, 
considered signage, training, and 
enforcement protocols; and aligned with 
supplier partners positioned themselves 
for sustainable growth. Credibility is fragile 
if demand outpaces support. People notice 
when a dealer can scale responsibly and they 
remember when one cannot.

For OEMs and suppliers, February’s lessons 
are equally instructive. Credible dealer 
execution creates predictable operating 
environments. When communities 
adopt structured guidelines aligned with 
ANSI safety standards and federal LSV 
requirements, adoption scales with less 
friction. Liability concerns are reduced. 
Reputational risk declines. Demand becomes 
more stable and less speculative. Supporting 
dealers with education, safety resources, and 
policy awareness is not simply marketing — it 
is channel infrastructure.

Market growth does not begin with volume. It 
begins with legitimacy.

February demonstrated that legitimacy is 
earned through education, transparency, 
preparation, and leadership at the local level. 
Dealers who bring documented rationale, 
comparative analysis, and safety-forward 
implementation plans build markets that 
endure.

In March, we will build on this credibility 
with broader engagement and deeper 

collaboration. Expect more structured 
conversations, stronger dealer–partner 
alignment, and continued progress toward 
responsible scale. Momentum started the 
year. Credibility is what will carry it forward. 

If you want to help shape where 
neighborhood mobility is headed, whether 
as a dealer building markets or as a supplier 
sponsor supporting disciplined growth, now 
is the time to activate your plan.

Join LSVDA. Together, we’re building safer, 
smarter, more credible neighborhood 
mobility; one community at a time.

About the Author

Mike Alexander is the Executive Director 
and Secretary of the Low Speed Vehicle 
Dealer Association (LSVDA) and Founder 
of Sea Anchor Group. A veteran industry 
leader who has shaped the LSV and Light 
Duty Utility Vehicle categories, helps OEMs, 
suppliers, dealers, and private equity-
backed companies grow through strategy, 
innovation, and leadership. 
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manufacturers NEWS mar
2026

GoLabs and 
GOTRAX 
Partner to 
Spotlight a 
New Golf 
Cart

The robotics solutions provider GoLabs 
participated in the 2026 Lowe’s Product Walk 
alongside the personal mobility brand GO-
TRAX to support the introduction of a new 
golf cart through interactive robotic demon-
strations. This collaboration illustrates how 
emerging technologies are being integrated 
into retail environments to create engaging 
and memorable shopping experiences.

At the event, GoLabs deployed both hu-
manoid and canine robots that conducted 
live presentations. These interactive robot-
ic demonstrations included, for example, 
delivering product pitches, which captured 
the attention of attendees. His approach to 
experiential marketing goes beyond tradi-
tional product displays by using robotics 
to generate curiosity and foster a deeper 
connection between the audience and the 
brand. For consumers, the presence of such 
advanced technology at a product launch 
signals a forward-thinking approach from 



both companies and hints at the potential for 
more interactive and personalized shopping 
experiences in the future.

Trend Themes

1.	� Interactive Robotic Demonstrations - In-
store humanoid and canine robots deliv-
ering product pitches create opportunities 
for automated experiential marketing that 
redefines customer engagement metrics.

2.	� Experiential Retail Tech - The integration 
of advanced robotics into product launch-
es signals a shift toward immersive retail 
environments that personalize and extend 
the sensory dimensions of shopping.

3.	� Robotics-driven Brand Storytelling - Using 
robots as narrators and demonstrators 
enables brands to standardize high-impact 
storytelling and create repeatable, scal-
able launch experiences across locations.

Industry Implications

1.	� Retail - Robotic demonstrations in stores 
indicate potential 
for automated 
customer assis-
tance and dy-
namic merchan-
dising that can 
transform in-per-
son shopping into 
interactive expe-
riences.

2.	� Personal Mobili-
ty - Showcasing a 
new golf cart with 

robotics highlights prospects for integrat-
ing autonomous demos, diagnostics, and 
personalized product showcases within 
the mobility purchase journey.

3.	� Marketing and Events - Live robotic pre-
senters point to new models of experi-
ential marketing where programmable 
talent and data-rich interactions replace 
traditional booth staffing and scripted 
demos.

For updates on GoLabs products and partner-
ships, visit www.golabs.com.

About Golabs
GoLabs is a leading provider of robotics solu-
tions focused on bringing advanced human-
oid and mobile robots to market for research, 
education, and public engagement. With a 
mission to bridge innovation and real-world 
application, GoLabs supports partners across 
industries in deploying robotics that inspire, 
engage, and perform.

Image Credit: GoLabs x GOTRAX

http://www.golabs.com
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Scan now to get more info 
on maximizing your dealer 
profits with Sivo!

BECOME A DEALER

Drive Growth with
a smarter lineup

Visit sivogolfcarts.com

Sivo is designed to support dealers who want smart inventory, modern styling, 

and proven performance. With over 25 years of industry expertise behind it, this 

is a brand built for staying power. If you become a dealer, you get:

Marketing and lead support 
to help you grow

Territories available in every state

American-owned and supported

Free showroom materials
with your first order

Proven Bintelli dealer suppot

Eco lithium batteries
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+  REAL SUPPORT
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AVAILABLE FOR Q1

Powered by Bintelli TM
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Among the many benefits in attending 
the annual PGA Shows is that one can 
get a strong impression as what golf car 
manufacturers are anticipating in the 
coming months and even years.  The 
2026 Show was certainly no exception.  
Here are the questions, the answers to 
which,  Team SVR sought to research 
and evaluate:

	 •	� On the heels of the implementation 
of countervailing duties and anti-
dumping penalties imposed by the 
U.S. international Trade Commission 
and the Department of Commerce, 
how were Chinese manufacturers 
likely to react?

	 •	� Given the grass roots surge in their 
use on public roads, how were 
manufacturers respond in terms 
of  vehicle design and upgrades?

Shifts in the competitive framework

Show attendance by Chinese vehicle 
manufacturers and parts suppliers 

Golf Car-Type Vehicles of the Future

Beyond
The Gated
Community

By Stephen Metzger
Managing Director

Small Vehicle Resource, LLC
smetzger@smallvehicleresource.com

www.smallvehicleresource.com

Supply chains and manufacturing are 
shifting on a global basis.

mailto:smetzger%40smallvehicleresource.com?subject=
http://www.smallvehicleresource.com
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substantially surpassed this category in 
previous shows and reflected changes in 
the supply chain servicing the U.S. market.  
Because the penalties cited above relate to 
products of Chinese origin, a clear option for 
Chinese companies would be to move their 
manufacturing to other countries.

In interviews conducted booth by booth, SVR 
found that new factory/assembly operations 
were cropping up in Vietnam, Cambodia, and 
Thailand.  Two companies had locations in 
Africa.

Recitations destined for the U.S.

In addition to countries and areas mentioned, 
the U.S. is also on the list of relocations.  States 
involved are South Carolina, Tennessee, and 
Texas.  According to individuals interviewed at 
the Show, these are full assembly operations, 
not just final assembly facilities.

 Less competition, or more?

Paradoxically, if the intention of the AD/DVD 
penalties was to level the playing field for 

American manufacturers (and it was) and 
screen out Chinese companies and eliminate 
unfair competitive practices in general, the 
result is likely to be not less competition, 
but more.  This seems to be the probable 
outcome of supply chain reshuffling that is 
presently going on.

From an industry dominated by three 
companies two decades ago and prior 
to that, it now seems destined for more 
intense competition with multiple companies 
participating.  In recent years, of course, 
there have been a fair number of start-up 
companies emerging, but these companies 
were largely the beneficiaries of subsidized 
partial assemblies originating in China, with 
finished assembly taking place in the U.S.

While this particular paradigm may be ending, 
Chinese manufacturers are scrambling to find 
new supply chain logistics.

What to expect in the market over the 
next 3-5 years

In the next three-to-five years look for the 

Notice with regard to tariffs:  As this article was being written, news 
came that the Supreme Court had struck down many of the tariffs 
put in place by executive order from President Trump.  Because the 
anti-dumping penalties and countervailing duties arose out of pro-
ceedings at the International Traded Commission and the Depart-
ment of Commerce--and not the result of the President’s executive 
orders--these penalties should remain in place, with the  likely re-
sults as described in this article.
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market to see increased prices and expansion  
The new competitive framework will assure 
both.  Increased prices will emerge, despite 
the more intense competition, because of 
upgrades, which may make the vehicles, on 
average, more costly, but also more attractive 
to the consumer.

Taking full advantage of the groundswell 
of street legal golf cars

The groundswell of  use of golf car-type 
vehicles (LSVs) on public roads continues. 
Virtually all States in the country allow golf 
cart-type vehicles on public roads, subject to 
various restrictions applying to both vehicle 
and driver (e.g., a driver’s licensed needed).  
A comprehensive survey of applicable laws 
across all 50 States of the  Union may be 
found here:  https://1800lionlaw.com/laws-
for-driving-golf-carts-on-roads-in-the-
us/#:~:text=Driving%20golf%20carts%20
is%20allowed,Office%20of%20Motor%20
Vehicle%20(OMV).

Although States provide the overall legal 
framework for LSV use on public roads, 
local community regulations largely prevail 
with regard to what streets can actually 
be accessed.  This results in a myriad of 
conditions at a multiplicity of local jurisdiction.  
Despite these complexities, the use of LSVs 
as a viable and cost effective alternative to 
conventional automobiles and light trucks 
continues to grow and gain popularity.

Refinements and upgrade’s in LSVs themselves 
is, and will be, a key factor in market growth 
and local official acceptance.  In the following 

we give examples of vehicle designs and 
capabilities that caught the eye of the SVR 
team at the recent PGA Show.

Upgrades of the type that will drive the 
market

The first LSV that had standout features 
was from Massimo Motor, which is pictured 
below.  The first thing to notice is that it 
is fully-enclosed with a hardshell canopy.  
The vehicle can be, thus, fully weatherized 
and suitable to year around used under all 
weather conditions.

The Massimo HVAC fully-enclosed LSV.

The model shown is the Massimo HVAC.  
Because of this weatherized design, a vehicle 
of this type can find additional markets 
particularly  in cold weather regions.  And, 
yes, it does rain in Florida, so the design will 
be welcome in fair weather States as well.

https://1800lionlaw.com/laws-for-driving-golf-carts-on-roads-in-the-us/#:~:text=Driving%20golf%20carts%20is%20allowed,Office%20of%20Motor%20Vehicle%20(OMV)
https://1800lionlaw.com/laws-for-driving-golf-carts-on-roads-in-the-us/#:~:text=Driving%20golf%20carts%20is%20allowed,Office%20of%20Motor%20Vehicle%20(OMV)
https://1800lionlaw.com/laws-for-driving-golf-carts-on-roads-in-the-us/#:~:text=Driving%20golf%20carts%20is%20allowed,Office%20of%20Motor%20Vehicle%20(OMV)
https://1800lionlaw.com/laws-for-driving-golf-carts-on-roads-in-the-us/#:~:text=Driving%20golf%20carts%20is%20allowed,Office%20of%20Motor%20Vehicle%20(OMV)
https://1800lionlaw.com/laws-for-driving-golf-carts-on-roads-in-the-us/#:~:text=Driving%20golf%20carts%20is%20allowed,Office%20of%20Motor%20Vehicle%20(OMV)
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Addressing distance anxiety

The second vehicle that carries the promise 
of market expansion is the Gemini from Star 
EV.  One of the outstanding features of this 
vehicle is under the hood in the form of a 
permanent magnet motor.  

The Gemini from Star EV 

As described by Doug Ballenger, Star EV’s 
Executive Sales Director, the permanent 
magnet motor is the next iteration of electric 
motor engineering upgrade, just as the AC 
induction motor outperformed its predecessor, 
the DC motor, some years ago. The result is 
15% more efficiency and greater distance and 
power performance.  According to Ballenger, 
the vehicle has been tested for a distance 
capability of up to 90 miles.

In the model pictured, the seating is a 
traditional side-by-side, with a baggage area 

to the rear.  While an open cockpit is shown, 
the cockpit  can be fully enclosed with hard 
doors and roll-up windows.  The upper body 
of the vehicle is constructed with door frames 
to accommodate secure, weather-tight doors.

The Gemini stands out as the next iteration in 
the development of street legal golf cars which 
will be fully weatherized for year around use. 

Completive dynamics will drive market gains

The competitive framework that is developing  
should work to accomplish the trends in 
upgrades, pricing, and market growth 
suggested above.  In addition, the fact that 
market growth takes place at the local level 
translates into a strength because of the grass 
roots attraction. 

Local development also suggests a diversity 
of outcomes, particularly with regard to the 
timing of market development, in that local 
jurisdictions and environments  will play a 
key role.

Need for a national dealers association

The Low Speed Vehicle Dealers Association 
(LSVDA) is stepping in to deal with government 
policies on both the local and national levels.  
In so doing the LSVDA will be acting in the 
interests of both dealers and the public:  For 
dealers a lobbying effort to expedite and 
extend LSV use on public roads, and for the 
public, to assure the highest standards of 
vehicular maintenance and safety, as well as 
promoting education for safe driving habits. 
www.lsvda.com

http://www.lsvda.com
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https://www.epochbatteries.com/
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DRIVING
FORWARD
Keeping the LSV World Moving

Block your calendars for Wednesday, 
April 1 at 11:00 am - CST for a great 

webinar:

Run One Dealership, Not Five Systems: 
Connected Workflows for Golf Cart 

Dealers. Brought to you from LSVDA + 
Lightspeed.

If you are a Silver + Dealer Member, Zoom 
webinar invites will be coming your way 
early next Month, so if you haven’t joined, 
see the special promotion above.   

What we will cover. Golf car and LSV dealers 
are under pressure to grow margins, 
move faster, and stay ahead of shifting 
expectations from customers, OEMs, and 
regulators. 

In this LSVDA + Lightspeed co-branded 
session, we’ll connect the dots between 
industry realities and dealership-ready 
execution. LSVDA will open with the “why”, 
what they’re seeing across the dealer 
community, and how education and advocacy 
are helping dealers navigate change.

Then Lightspeed will bring the “how” to life 
with real dealership best practices built 
for golf dealerships—integrated sales, F&I, 
parts, and service processes that streamline 
operations and strengthen customer 
relationships

Be on the lookout for more upcoming 
webinars and Best Practice Programming.

Compelling Reasons Dealers Should Join 
Now. Here’s the LINK.

1. Real, Documented Financial Value — 
Dealer members receive Thousands in 
annual savings through trainings, discounts, 
tools, and marketing programs

2. Policy, Safety & Recall Protection — LSVDA 
monitors federal, state, and local regulations 
plus all industry recalls, helping dealers 
stay compliant, avoid liability, and educate 
customers with confidence.

3. Market Growth Intelligence — Dealers gain 
access to timely market data, demand trends, 
and best-practice insights not available 
anywhere else in the industry.

4. Stronger Supplier Relationships — LSVDA 
creates direct pathways to vetted OEMs 
and suppliers through warm introductions, 
webinars, and co-branded opportunities 
that improve margins and expand product 
access.

5. Professional Development, Best Practices 
& Operational Excellence — Members receive 
training, tools, and frameworks to elevate 
sales, service, financial performance, and 
team effectiveness.

6. A Trusted Voice Representing Dealers 
— LSVDA advocates for dealer interests in 
safety standards, mobility policy, and public 
awareness—ensuring the industry grows 
responsibly and profitab

In our industry, that same principle applies. 
Dealers deserve a voice in the decisions that 
shape their businesses.

EVENTS & EDUCATION Opportunities
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Fellow LSVDA 
Members – After 
a strong PGA 
Show and an 
active start to the 
year, our market 
isn’t slowing 
down. Dealers 
are thinking more 
strategically. 
Suppliers are 
leaning in. 

Communities are paying closer attention. LSVDA 
is in the conversations that matter.

We had productive meetings with NHTSA and 
with Florida Representative Fiona McFarland 
regarding updates to Sec. 319.1401. Improving 
safety while reducing obstacles to growth. We 
are at the table early. Helping shape workable 
outcomes.

The market is stabilizing, and professionalism is 
becoming a true competitive edge. Process, team 
training, compliance awareness, and customer 
education now separate strong operators from 
the rest. The PGA Show confirmed the industry 
is more sophisticated and more competitive than 
ever. This is exactly why LSVDA exists.

	 •	� Staying ahead of policy and safety
	 •	� Strengthening dealership performance and 

profitability
	 •	� Expanding markets responsibly

We are also growing. Welcome to our newest 
dealer members as your engagement 
strengthens the voice of professional dealers 
nationwide. And thank you to our expanding 
group of supplier sponsors listed on the back 
page of this newsletter. Your support powers 
policy & safety, education, and tools that benefit 
the entire ecosystem.

President’s Day reminds us that representation 
matters. Dealers deserve a seat at the table. If 
you’re not yet a Silver, Gold or Platinum Member, 
this month’s special pricing is an easy step 
forward. Read on for more information.

We’re not just building an association. Together 
we are raising the standard for our industry.

Driving Forward, Mike

For more information about LSVDA membership, 
sponsorship opportunities, or upcoming 
programs, visit www.lsvda.com or contact 
michael@lsvda.com.

MICHAEL ALEXANDER - Executive Director’s Message

Please Welcome Our New Members

Dealer Members: Foursom Golf Cars, 303 Cart Barn, JB Golf Cars, M & M Golf Cars, LLC, Augusta 
Golf Cart, LLC, Mikey’s Motors, Kelley’s Custom Carts, CT Custom Carts, Total Golf Cart, Carts 4 You, 
Journey Golf Carts, Rob’s Cars, Golf Cart Guy NC, Ingenium Power & Sport, Custom Cartz, Etto Cars, 
C2 Vehicles, MSK Enterprises, LLC, Cart Parts Plus

Personal Support or Sponsor Members: Bob Densmore, Greg T Bentley, Tristan Eckman, Jonathan 
Lugassy, Angi DeFreitas, Rick Northcraft

MEMBER Spotlight

http://www.lsvda.com


48 WWW.GOLFCAROPTIONS.COM

DRIVING
FORWARD
Keeping the LSV World Moving

As the low-speed vehicle market continues 
to evolve, dealer professionalism is the key to 
sustainable growth and long-term profitability. 
Are your operations ready to meet the demands 
of an expanding industry and increasing customer 
expectations?

For dealers committed to excellence, Wise Wolf 
Consulting is forming Dealer Best Practices Groups. 
These groups provide a unique, OEM-neutral 
forum to improve profitability and operational 
consistency. Focusing on the three core engines 
of dealer success: Sales, Service, and Rental/Fleet 
Management, members share proven strategies 
and benchmark performance in a collaborative 
environment. With most participants seeing at least 
a 10x return on their monthly dues, it’s a powerful 
investment in your success. Join a community of 
high-performing dealers and gain access to practical 
tools, KPI templates, and real-world examples that 
you can implement immediately.

Ready to sharpen your skills at your own pace? 
Explore a collection of practical, easy-to-read books 
on dealership management covering critical topics 
like sales discipline, service absorption, and rental 
fleet strategy. Visit https://wisewolf-consulting.com/
books to learn more. Be sure to choose the “Wise 
Wolf Special” purchase option for the best price.

To inquire about joining a Dealer Best Practices Group, 
please email BestPractice@WiseWolfConsulting.
com. Take the next step in transforming your 
dealership’s performance today.

You can contact George at 508-579-4131.

BEST PRACTICES: Dealer Growth and Profitability

By George Keen, Founding Education 
Member (LSVDA), Wise Wolf Consulting.

National Powersport Auctions - NPA

The latest National Powersport Auctions (NPA) update on the fleet 
and late-model golf car market is that it’s returning to normal.

Remember the pandemic pricing spikes and tight inventory? They 
are now settling down around, and in some cases slightly below, 2019 levels. While this may sound 
concerning at first, it signals a healthier, more predictable market cycle.

One of the biggest shifts is happening on the supply side. Fleet units that remained in service longer 
during COVID are finally returning to the marketplace, increasing both wholesale volume and overall 
availability.

As a result, used inventory is now exceeding dealer demand at current residual levels. This shift 
is correcting the imbalance dealers have faced since 2020, when sourcing inventory was difficult 
and acquisition costs were inconsistent. Rather than a setback, the current environment is creating 
opportunity.

MEMBER Spotlight

mailto:BestPractice%40WiseWolfConsulting.com?subject=
mailto:BestPractice%40WiseWolfConsulting.com?subject=


4949MARCH 2026

In today’s golf cart and LSV market, the service 
counter is as important as the sales desk. Vehicles 
are more advanced, customers are more informed, 
and early ownership expectations are higher than 
ever.

Aftermarket protection products, when structured 
properly, are no longer optional add-ons. They are 
part of a disciplined ownership strategy.

Extended service contracts can address early labor 
exposure where factory warranties may cover parts 
but not technician time. That matters. It protects 
customers from surprise expenses and ensures the 
dealership is compensated fairly for skilled labor. 
The result is fewer uncomfortable conversations 
and stronger trust.

Beyond extended coverage, programs such as 
tire and wheel protection, theft benefits, battery 
replacement, and key coverage help create 
predictable ownership costs. More importantly, 
they encourage customers to return to the selling 
dealer for maintenance and repairs, strengthening 
retention and long-term service revenue.

This is not simply about incremental gross profit. It 
is about shop utilization, absorption stability, and 
lifecycle customer value. When protection products 
are presented as part of an ownership plan, not a 
sales tactic, they shift the conversation from price 
alone to total ownership experience.

Dealer Takeaways

	 •	� Protection strengthens service absorption and 
technician productivity

	 •	� Predictable ownership costs reduce friction and 
increase retention

	 •	� A disciplined ownership strategy stabilizes 
revenue beyond the initial sale

Dealers who integrate protection into a professional 
ownership strategy strengthen both customer 
loyalty and operational performance.

If you are evaluating how protection products fit 
into your sales and service model, connect with 
George and learn from dealers who are building 
more resilient, service-driven operations.   www.
americancartcare.com.   717-802-2327. See their 
ad on page XX

AFTERMARKET PROTECTION as a Service Strategy. Not a F&I Add-on

By: George 
Montemayor, Partner, 
American Cart Care 
(Founding Supplier 
Sponsor).

Tony Altieri, NPA Vice President of Business Development, noted, “Residual values are finally at a 
level where dealers are starting to see opportunity in pre-owned.” With prices stabilizing, dealers 
can once again acquire, recondition, and retail pre-owned units with healthy margins, something 
that has been a challenge for several years.

Key Takeaways:

	 •	Demand has returned to pre-COVID patterns.

	 •	More late-model inventory is entering the market.

	 •	Pre-owned units are becoming a stronger profit center.

Overall, the golf car market is stabilizing. Dealers who adjust their buying and pricing strategies now 
will be best positioned to benefit from the renewed pre-owned market. For deeper insights, watch 
Trends, Values, and Dealer Strategies for 2026.

http://www.americancartcare.com
http://www.americancartcare.com
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MR/1™ Wireless
Charging System

Drive. Park. Charge.

witricity.com

EASY TO INSTALL. SAFE TO USE.
NEVER PLUG IN AGAIN!

• All-weather, durable construction

• Plugs into household outlet

• Meets rigorous safety standards

• Same charging speed as plug-in

• Little or no maintenance

MSRP$3,250.00!

BREEZYEV.COM
OP@BREEZYEV.COM

BREEZE 4L
QUICK DEALER SUPPORTQUICK DEALER SUPPORT

BREEZYEV.COM

http://www.witricity.com
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Five golf carts were stolen 
from the Woodburn-Evans 
Head Golf Club at 1.30am yes-
terday, Monday, February 2.

Then at 3.30am today, Tuesday, 
February 3 nine golf carts were 
stolen from the same club on 

Golf Links Road, Woodburn.

Earlier today, police found two of 
the golf carts destroyed by fire 
– one in Evans Head and one in 
Woodburn.

Police are investigating the theft. 
A storage area has been foren-
sically examined by police at the 
golf course.

As inquiries continue, anyone 
with information I can contact 

Crime Stoppers on 1800 333 000, 
referencing E102739350.

The Woodburn-Evans Head Golf 
Club is run by volunteers and 
anyone who can help with CCTV 
footage should let police know.

An online fundraiser has been 
set up to raise money for the 
golf club. Go here to donate.

SOURCE

MOBILE, Ala. (WALA) - The City 
Council on Tuesday turned 
down a businessman who 
wanted to start a transpor-
tation company in the down-
town area.

Jim Walker had proposed a 
transportation service using golf 
carts, similar to what MOB City 
Rides does. But he did not get a 
single vote from the council.

Council members did not com-
ment before casting their votes 
on Walker’s applications for a 
certificate of public convenience, 
a prerequisite for launching the 
business. Last week, the owner 
of MOB City Rides told coun-
cil members that there is not 

enough business to support two 
companies.

Councilman Ben Reynolds said 
his objection had nothing to do 
with competition for MOB City 
Rides. Instead, he said he was 
troubled by Walker’s plan to hire 
ex-felons.

“What happens when something 
negative happens in the city?” 
he said. “Who are they gonna 
be looking at? They’re gonna be 
looking at us, saying, ‘Hold on. 
You let these folks come out 
here and operate.’”

Walker told FOX10 News that he 
wanted to offer a second chance 
to people who had been in trou-
ble in the past.

“I was just going to hire nonvi-
olent people that have made a 
mistake,” he said. “I mean, the 
system’s so loaded. I mean, the 

state of Alabama just crucifies 
everybody.”

Walker says he spent about 
$70,000 to buy surplus golf carts 
from the Dallas Cowboys, which 
had used the vehicles in the sta-
dium’s parking lot.

Walker said his company, Zed 
LLC, was a way to revive a trol-
ley service that his family ran a 
couple of decades ago during 
Mobile ArtWalk. He said he was 
disappointed but not surprised 
by the vote.

“It’s just the same thing they 
always do,” he said.

Asked if he might try again down 
the road, Walker said he is think-
ing about moving away from 
Mobile.

SOURCE
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LSV/Golf Cart 
Community 
News

This section highlights golf cart news and stories 
from communities across the country. We feature 

local events, parades, shows, and the creative 
ways people use and celebrate their carts. From 

neighborhood updates to standout custom builds, 
it’s a showcase of golf cart culture in action. Stay 

connected with the latest happenings and see how 
golf carts bring communities together.

Thieves strike in the 
early hours to steal 
14 golf carts from the 
same club

Mobile rejects bid for 
golf cart transportation 
company

https://www.gofundme.com/f/buy-carts-security-for-woodburn-evans-head-golf-club?attribution_id=sl:c375cc81-1f62-4e0f-8156-099ae8757d58&lang=en_AU&ts=1770107000&utm_campaign=man_sharesheet_dash&utm_medium=customer&utm_source=copy_link
https://indynr.com/theives-strike-in-the-early-hours-to-steal-14-golf-carts-from-the-same-club/
https://www.fox10tv.com/2026/02/04/mobile-rejects-bid-golf-cart-transportation-company/


An insignificant little golf cart 
has played a significant role at 
Arvida Oakwoods Retirement 
Village, clocking up more than 
3,000 trips for residents need-
ing a lift.

The village purchased the elec-
tric golf cart in October 2023, 
and six volunteers are kept busy 
ferrying residents next door to 
doctors, specialists, pharmacy or 

a social catch-up at the café.

Volunteer Jonathan Seagers says 
he doesn’t know how residents 
managed 
without the 
trusty whisper 
mobile, which 
from now 
on might be 
called Gertie. 
While the com-
plex is right 
next door to 
the village, it’s 
a long way for 
many resi-
dents, he says, 

especially if it’s raining.

“It’s just too far for their zimmer 
frames. And for some of them, 

As travel plans ramp up ahead 
of spring and summer, de-
mand is growing for compact 
electric mobility solutions that 
are easy to transport, store, 
and deploy on the go. RV own-
ers, campground operators, 
and homeowners with limited 
storage are increasingly seek-
ing alternatives to traditional 
full-size golf carts that require 
trailers or permanent garage 
space.

Cricket Carts Direct meets this 
need with a lineup of collaps-
ible, lightweight electric golf 
carts designed to fold down 
in minutes and fit into tight 
spaces such as RV storage bins, 
truck beds, and compact SUVs. 
The product line emphasizes 
portability without sacrificing 
performance, offering practical 
mobility for travel, recreation, 
and everyday use.

The lineup includes four core 
models, each engineered 
around easy storage and trans-
port. The RX5 delivers a four-
seat configuration with full 
suspension for smoother rides 
on uneven terrain. The RX5 Plus 
builds on that foundation with 
added lift, upgraded wheels, 
and higher top speeds. The 
SX3 offers a lower fold height 
in a streamlined design, while 
the ESV provides a compact 
two-seat option with handlebar 
steering for simple operation.

Despite their compact footprint, 
these carts are built to handle 
real-world demands. Models 
support substantial load ca-
pacities, reach speeds suitable 
for campground and private 
property use, and offer optional 
lithium power upgrades that 
extend range while reducing 
charge time. The lightweight 
frames make loading and un-
loading manageable, even for 
solo travelers.

Customization is another key 
factor driving interest. Owners 
can tailor their carts with acces-

sories such as weather protec-
tion, transport ramps, upgraded 
wheels, sound systems, and 
lithium battery configurations. 
This flexibility allows each cart 
to adapt to different travel 
styles, storage constraints, and 
usage needs.

Nationwide shipping within 
three days makes it easier for 
customers to prepare ahead of 
the busy travel season, while 
direct pricing and long-term 
customer care support add 
confidence to the purchasing 
process. As more people look 
for mobility solutions that travel 
as easily as they do, collapsible 
electric golf carts are becoming 
a practical choice for life on the 
move.

Cricket Carts Direct continues 
to expand access to portable 
electric mobility by offering 
compact designs that balance 
power, durability, and conve-
nience, helping riders move 
freely while storing with ease.
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Golf cart has mighty 
impact on residents

Collapsible Electric 
Golf Carts Gain 
Popularity

https://www.cricketcartsdirect.com/


A blaze at a Florida golf cart 
dealership resulted in several 
charred vehicles, causing ob-
servers to witness the after-
math as smoldering remains.

The incident occurred at the 
Jeffrey Allen, Inc. dealership situ-
ated on Goldenrod Road, where 
video footage captured the carts 

smoking amidst the early morn-
ing hours, according to ClickOr-
lando.

Responders from Orange Coun-
ty Fire Rescue were dispatched 
to the scene near a local Sam’s 
Club, subsequently breaching 
a chain link fence to access and 
extinguish the fire. The extent of 
the property damage remains 
uncertain, though several golf 
carts have been declared a total 
loss, WFTV reports. Crews were 
spotted working diligently to 
quell the flames, although the 

source of the fire has yet to be 
determined.

Drone footage from the scene 
showcases the extent of the 
dealership’s losses, with images 
obtained by Drone Nine offering 
a bird’s-eye view of the damage. 
Despite the early intervention of 
firefighters cutting through the 
dealership’s defenses, the fire 
claimed multiple vehicles. While 
the cause of the fire is under in-
vestigation, a prompt follow-up 
from Orange County Fire Rescue 
is anticipated.

their eyesight isn’t so good. So, 
it seems to be very popular and 
becomes more and more popu-
lar as time goes on.
“We have a chap in the care cen-
tre who visits family in one of the 
villas, and he gets a ride there 
and back again at night.

“It gives them that extra bit of 
mobility, independence and 
convenience. Before we had it, 
they would have had to trundle 

along the pavement to the med-
ical centre and all the way back 
again. Some would have had to 
get a taxi.”

The little easy rider operates five 
days a week and Jonathan has 
been taking a turn at the wheel 
for the past 18 months.

“It keeps me out of mischief and 
stops me falling asleep! And it’s 
not too onerous. You have to 

have a driving test to drive it – 
you can’t go too fast in it because 
you don’t want to turf people out 
as you go around the corners!”

Some days, especially rainy days, 
volunteers are “flat out” driving 
residents around the village or 
to the neighbouring complex. 
By last week, the village shuttle 
which needs a name had regis-
tered 3,170 trips with residents 
on board.
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A suspect has been arrested 
and charged with 15 separate 
counts, including operating 
a chop shop, burglary, grand 
theft, and trespassing, after 
an illegal golf cart “chop shop” 
was discovered in Sumter 
County.

The operation was discovered 
on West Clarke Street, where 
deputies encountered Joshua 
Wayne Harrell. Harrell was a 
person of interest in an ongoing 

investigation regarding stolen 
golf cart equipment.

Detectives obtained a warrant 
after observing engines and 
components in plain view, con-
firming Harrell had been altering 
serial numbers, disassembling, 
and modifying golf carts. Investi-
gators believe this activity oc-
curred over several months and 
involved thefts from multiple 
locations across Sumter County.

Authorities recovered four 
golf carts at different stages of 
modification, along with a Can-
Am side-by-side. The search also 
turned up multiple chainsaws, 
tools, and various golf cart parts.

Officials determined Harrell was 
not a lawful resident of the prop-
erty. The investigation revealed 
he had been squatting at the 
location for an undetermined 
period of time.

Harrell faced 15 charges, includ-
ing operating a chop shop, four 
counts of burglary, four counts 
of grand theft, three counts of 
petit theft, two counts of tres-
passing, and one count of crimi-
nal mischief.

Harrell is currently being held 
at the Sumter County Detention 
Center.

SOURCE

Illegal golf cart chop 
shop uncovered in 
Sumter County

Florida Golf Cart 
Dealership Suffers 
Vehicle Losses After 
Overnight Fire

https://www.clickorlando.com/traffic/2026/02/12/golf-carts-appear-to-catch-fire-at-florida-dealership/
https://www.clickorlando.com/traffic/2026/02/12/golf-carts-appear-to-catch-fire-at-florida-dealership/
https://www.yahoo.com/news/articles/illegal-golf-cart-chop-shop-192100178.html
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Located inside the Cart Mart showroom in La Quinta 
78525 Ca Hwy111 Suite 200, La Quinta, CA 92253

Visit the National Museum of Golf Cars and
discover the history of the golf car from the
very start. The museum features micro cars
and beautifully restored carts from the 50’s,

60’s and 70’s. Free Admission

	 •	Fits most golf carts
	 •	Made in the USA and affordable!
	 •	Easy to install our customized hitch
	 •	Available for both standard or lifted carts
	 •	Patented lightweight, rounded edge plow blade

The rounded edge glides over 
gravel, pavers, sidewalk cracks, 
and even turf!

nordicplow.com  |  888-662-PLOW

Attach the NORDIC PLOW to your
Golf Cart this Winter!

Attach in 3 easy steps:
1.	 Remove Front Shield
2.	 Attach Hitch
3.	 Insert Nordic Plow
	 & Handle

https://www.cartmart.com/
https://www.facebook.com/GolfCarMuseum/


58 WWW.GOLFCAROPTIONS.COM

Take Your Golf Game of Trash 
Talk to a New Level and Bet on 

Having Lots of Laughs

You will have a blast with your golf buddies. Sim-
ply agree on a value for each chip before teeing off.  
Golfers wan the positives and avoid the negatives. 
New Grave Digger...takes you more than one shot to 
get out of the sand-trap. Your shot goes into the water 
- you get the water chip. Furthest from the pin on a 
Par 3...gets you the Beer Chip which puts you on the 
hook for a round when the Beer Cart comes by.

	 ONLY $19.95
	 FREE TEE BAG
	 FREE SHIPPING
	 Order Now!

www.vegasgolfthegame.com

Find A Dealer
Add Your Dealership

Buying Guides
Research Guides

Complete Brand Listing
Blog

News

Small Vehicle
Resource is your one-stop source 

for information on small task-oriented 
vehicles: Utility vehicles, LSVs/NEVs and 

Golf Cars for commercial or personal use.
smallvehicleresource.com

SVR  Small Vehicle Resource
Vehicles For Personal Use | Vehicles For Commercial Use

http://www.vegasgolfthegame.com
https://www.youtube.com/watch?v=SnBrFSr95BQ
http://www.smallvehicleresource.com


59APRIL 2025
gil@vaplastic.com https://vipgolfcars.com

Our Products:
OEM Style Tempo &
Precedent Body Kits

84" Universal Tops with
optional Twin

Skylights/Moonroof
EZ-GO Dashes

Club Car Dashes
Cargo Tubs

Battery Trays
Other Accessories!

***Save up to 10% off standard dealer pricing when placing Advance
orders in February,  for delivery in Mar-May 2026 Delivery!

Family owned & operated for over 40 years.!
Always designed, sourced & manufactured in the USA!

Body Kits  Now Available in 7 Great Colors! 

VIP GOLF CARS:

443-VIP-0511

For more information, contact Gil Sadler at:

mailto:gil%40vaplastic.com?subject=
http://vipgolfcars.com
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MARKETPLACE
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from Fast RXV| fastrxv.com

Budget friendly speed for your RXV

Boost your E-Z-GO RXV’s speed affordably! 
With impressive top speeds reaching up 
to 30 mph, you’ll always be the first one at 
the tee box.

We spent years testing to make sure the 
RXV can handle the extra speed you’ll get 
with the RXV Tuner. After 4 years and 1000 
carts tuned up, not one has had a motor 
failure.

The fastest we’ve been able to make an 
RXV go with just a tune is 33mph! This cart 
was lifted, with very tall tires and running a 
lithium battery pack.

FAST RXV

from Buddy Vision| buddyvisiongolf.com

BUDDY VISION V3 offers a new refined design 
with the ability to adjust the angle of the display 
to create a clearer image and allows for small 
adjustments in viewing height on the wind-
shield. 

 V3 is supplied with both a 12v outlet power 
cord as well as a optional USB power cord.

 BUDDY VISION V3 ESSENTIAL DRIVING DATA - 
Displays speed and driving direction. Projected 
in full color display right onto the windshield 
in-front of you with no need to take your eyes 
off the road.

 AUTO POWER ON/OFF

PLUG ‘N’ PLAY - No hassle installation. Just plug 
in to 12v or USB outlet. (Cover may require 
trimming if cart is installed with a turn signal 
switch)
And more....

BUDDY VISION

http://fastrxv.com
http://buddyvisiongolf.com
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from The Club Washer | theclubwasher.
com

When it comes to keeping your golf clubs 
in top condition, trust The Club Washer to 
get the job done. It’s essential to have clean 
clubs to play your best game and avoid miss-
ing shots due to dirt in the grooves. The Club 
Washer is lightweight, durable and easy to 
use, making it the perfect tool to clean your 
clubs after every shot. And don’t forget to 
clean your balls too, it will help you to keep 
them in good condition. With The Club Wash-
er, you’ll have the best chance of success on 
the course.

Instructions: The Club Washer, simply fill the 
bag with water. After each shot with your 
irons and wedges, insert the head of the 
club into the bag, allowing it to submerge 
in the water. Then, use the hard bristles to 
scrub the club head by pulling and pushing 
it against the bristles, cleaning off all dirt and 
debris. Once you’re finished, wipe the club 
head with a towel, leaving it as clean as the 
day you bought it! With this simple and effec-
tive cleaning process, you’ll be ready to take 
your next shot with confidence.

THE CLUB WASHER

from Rim Blades USA | rimbladesusa.com

If you’re looking for maximum wheel rim pro-
tection, RimSavers are the best product. Fea-
turing our most durable material, RimSavers 
are light, strong, and resist tearing on impact. 
RimSavers are also perfect for DIY’ers, with 
a guide “lip” on the top side of the blade that 
offers extra protection as well as easy install.

	 •	� Kit includes enough material to protect 4 
wheels, up to 24″ each

	 •	� RimSavers are backed by a 1 year satisfac-
tion guarantee

NOTE: RimSavers are for wheels with a flat 
lip/edge. If you have wheels with raised or 
lowered sections, RimSavers can’t be applied. 
If you’re not sure if RimSavers will work with 
your rims, you can send us a photo to review 
here.

RIM BLADES

https://theclubwasher.com/
https://theclubwasher.com/
http://rimbladesusa.com
https://sad-lehmann.148-230-84-225.plesk.page/will-rimsavers-fit-my-wheels/?_ga=2.39325988.667282776.1771357621-1791237901.1771357619
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http://www.mmvehicles.com
http://www.mmvehicles.com
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NEED 
BEER

A MUST FOR ANY SERIOUS GOLFER

Vegas Golf the Game
www.VegasGolfTheGame.com

* Comes with a large easy to attach clip to fit 
any golf bag.

DUAL PURPOSE - Microfiber golf towel will 
keep your clubs clean and most importantly 
help make sure you are never out of BEER!

Green side lets the Beverage Cart know that 
you need a BEER!  The red side lets them 
know you URGENTLY NEED MORE BEEER!

Simply place your towel over the windshield 
to alert the cart girl that you guys need more 
BEER!

This automatically comes with a FREE BEER 
CHIP!  See our website for Beer Chip Rules.

NeedNeed
CocktailsCocktails

A Must For The Diva Golfer

www.VegasGolfDiva.com

* Comes with a large easy to attach clip to fit 
any golf bag.

DUAL PURPOSE - Waffle style microfiber golf 
towel keeps your clubs clean while making 
sure you are never out of COCKTAILS!

Pink side with NEED COCKTAILS lets the bev-
erage cart know you need a round. Green side 
with PAR TEE lets them know you are having 
fun and probably need more.

Simply drape your towel over the windshield 
to alert the Cocktail Cart you need a round.

http://www.VegasGolfTheGame.com
https://vegasgolfgame.com/collections/vegas-golf-diva
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Allied Battery is a U.S. company 
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Now with 20% More Amp Hours!
48V 30Ah                  48V 36Ah

SCAN HERE
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The trip from the locker room to the ice at the 
main hockey arena at the Olympics is so long 
that the goaltenders get to ride in style in golf 
carts while their teammates make the walk

MILAN (AP) — What do golf carts have to do 
with hockey at the Milan Cortina Olympics? 
Turns out, they are essential equipment.

The trip from 
the locker 
rooms to the 
ice at the main 
hockey arena 
is so long that 
the heavily 
padded goal-
tenders get to 
ride in style in 
golf carts while 
their team-
mates make 
the mildly 
awkward walk 
in skates. Like 
bullpen carts 
for relief pitch-
ers in baseball, 
it’s an express 
trip with a bit 
of whimsy.

“You have a quick ride like you’re on a golf 

course before stepping onto the ice,” France’s 
Antoine Keller said. “I find it funny. I like it.”

Keller is not alone. Women’s counterpart Alice 
Philbert and Italy’s Martina Fedel were the first 
to get chauffeured over for a game when they 
played the curtain raiser at Milano Santagiulia 
Arena on Thursday.

“It’s so fun,” 
Philbert said. 
“It’s the first 
time, but it’s 
so fun. We feel 
like we are 
pro players, so 
that’s fun for 
us.”

The netmind-
ers already 
on site are 
enjoying the 
four-wheeled 
ride, and those 
coming from 
the NHL can 
look forward 
to it after they 
arrive Sunday. 

Anaheim’s Lukas Dostal was the first over from 
the league to get the honor before Czechia’s 
practice on Friday.

Goaltenders get golf cart rides to the ice for hockey 

games at the Milan Cortina Olympics

ITALY

LSV/Golf Cart 

News From 

Around The World

This section brings you golf cart news and develop-
ments from around the globe. Discover how differ-

ent countries are innovating, regulating, and em-
bracing golf cart culture. From international events 

to emerging markets and unique local stories, we 
cover it all. Stay informed with a global perspective 

on the ever-evolving world of golf carts

France’s goalkeepers displayed on the scoreboard screen being carted to 
the rink before a preliminary round women’s ice hockey match against 
Italy, at the 2026 Winter Olympics, in Milan, Italy, Thursday, Feb. 5, 2026. 
(AP Photo/Carolyn Kaster)
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“I don’t mind it,” Dostal said. “You’ve got to 
save your legs, you know?”

The setup in Milan has the locker rooms in a 
separate building from the game arena, so 
players need to actually go outside. The idea 
came from previous world championships, 
including last year in Herning, Denmark, when 
golf carts were also used.

“We have this situation here (where) it’s a per-
manent dressing room outside from the main 
arena, it was our decision, I don’t know, a year 
ago, OK, we organize this service for equip-
ment managers and for goalies with these golf 
carts,” said Igor Nemecek, the sport manager 
for hockey at the Olympics. “Everything is very 
good, and nobody have a problem with this.”

Quite the contrary, other than perhaps making 
the skaters who have to hoof it jealous. Maybe 
there’s room for a couple of stowaways, but 
this is a goalie-centric service.

“I feel special,” Latvia’s Kristers Gudlevskis 
said. “I feel thankful that I don’t need to walk. 
And especially, if you need skate guards and 
everything, it’s just such a pain.”

It is something of a bumpy five-minute ride 
with no seatbelts.

“You’re just all in your equipment, you can 
almost not move,” Keller said. “It’s still a long 
distance, but you have some strong core (mus-
cles) because it’s moving. You’ve got to hold 
on.”

Veteran Swiss goalie Reto Berra heard about 
the golf carts but was disappointed not to ride 
one because he and his teammates were at 
the nearby practice rink instead. Berra was 
delighted to hear it was true, especially after 
fond memories of riding a golf cart at worlds in 
2013 when the Swiss won a medal.

“I love golf carts,” Berra said. “Who doesn’t?”

Germany Golf Cart Market Growth Analysis 2025-2035 Drivers, 

Innovations, Competitor Strategies and Regional Performance

GERMANY

According to Market Research Future analysis, 
the Germany Golf Cart Market Size was valued 
at USD 66.85 Million in 2024 and is expected 
to expand steadily over the coming decade. 
The market is projected to grow from USD 
71.65 Million in 2025 to USD 143.3 Million by 
2035, registering a compound annual growth 
rate (CAGR) of 7.1% during the forecast period 
2025-2035. This consistent growth trajectory 
reflects rising adoption of electric mobility 
solutions, expanding applications beyond golf 
courses, and increasing investments in sustain-
able transportation across hospitality, tourism, 
and commercial sectors in Germany.

Key Market Drivers
The Germany golf cart market is significantly 
influenced by various economic, demographic, 

and technological factors that are accelerating 
its adoption across multiple sectors:

Germany boasts a strong golfing culture with 
numerous high-quality golf courses across the 
country. As more enthusiasts take up golf as 
a leisure activity, the demand for golf carts 
naturally increases. Golf clubs and resorts are 
investing in upgraded fleets, enhancing the 
experience for members and visitors alike.

To understand these dynamics in detail, you 
can Browse In-depth Market Research Report: 
https://www.marketresearchfuture.com/re-
ports/germany-golf-cart-market-47031

https://www.marketresearchfuture.com/reports/germany-golf-cart-market-47031
https://www.marketresearchfuture.com/reports/germany-golf-cart-market-47031
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For the sixth straight year, Rad Rydz has 
found themselves ranked among the Best 
of Mount Pleasant, taking the cake this 
year as the Best Golf Cart Service and Re-
pair Shop. What began as a golf cart repair 
hobby for owners Chad Shores and Andrea 
Leary quickly grew beyond friends and fam-
ily. As word spread to their neighbors and 
beyond, Rad Rydz officially opened their 
doors in 2018 and has since become a sta-

ple of the LSV (low-speed vehicle) market in 
South Carolina.

The venture started with general mainte-
nance and repairs but has blossomed into 
a full-service business. Expanding upon 
their foundation, they are now known for 
many other services including high-quali-
ty customization, refurbishments and LSV 
rentals. As longtime residents of Mount 

Dealer Profile
Of The
Month

RAD RYDZ
radrydz.com
843.972.8525

MOUNT PLEASANT, SC

https://radrydz.com/
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Pleasant, they are passionate 
about providing the members of 
our community with vehicles to be 
proud of. Whether you need rou-
tine servicing or something more 
complex like custom creative proj-
ects, Rad Rydz will take the time 
needed to get things done correct-
ly and deliver amazing results.

This continued growth has 
brought Rad Rydz to a new chap-
ter as they recently upgraded to a new and 
improved location at 1316 Stuart Engals 
Blvd. The expanded space will allow them 
to better service our community and fur-
ther support the work that has built their 
reputation from the beginning.

Services offered include:

Cart Sales:
Every cart offered for sale has been 
through a multi-point inspection and ser-
viced, including battery rejuvenation if 

needed. All custom upgrades and acces-
sories have been professionally installed 
and tested.

Cart Rental:
Whether you are on vacation, planning 
a wedding, or have a commercial event, 
we can meet your every need! We offer 
4- and 6-seat options, each includes a 
premium sound system, storage, cool-
er and on-board charging for an easy 
and pleasant rental experience. We are 
proud to partner with Star Carts via their 
Journee rental program.

Service & Repairs:
Let Rad Rydz keep your golf cart or LSV 
operating at peak performance and 
safely as possible. Regardless of usage, 
we recommend servicing annually due to 



our corrosive coastal environment. We ser-
vice all major brands of golf carts and LSV’s.

Just like any vehicle, your golf cart requires 
regular maintenance and repairs to stay in 
top running condition. Batteries will even-
tually have difficulty maintaining a charge. 
Drive motors wear down and electrical 
systems break down. Gas engines require 
oil and filter changes. Suspension bush-
ings become worn, causing a rough rides 
or worse, unsafe steering. Let our team of 
experienced techs keep your Ride in Rad 
condition.

Customization:
Express Yourself! We can make your Rad 
vision come true, with a custom ride like no 
other. We can guide you through the pro-
cess of choosing the features, options and 
accessories available, within your budget.

About:
Founded in 2018 by Chad Shores and 
Andrea Leary, Rad Rydz Rad Rydz has re-
shaped Mount Pleasant’s approach to 
golf carts – transforming them from 
course-bound novelties into versatile, 
street-ready vehicles. Their blend of 
technical expertise, creativity, and 
community focus—and the fact they 
started in a driveway—makes their 
story uniquely inspiring.

Initially focused on cart sales, Rad 
Rydz now dedicates about 80–90% of 
its business to servicing and repairing 

carts. They specialize in “second‑chance” 
carts – reviving older models with upgrades 
like increased speed, battery conversions, 
custom upholstery, sound systems, and 
more. 

As certified manufacturers of Low Speed 
Vehicles (LSVs)—street-legal with VINs, 
lights, and license plates—they create carts 
compliant for local roadways and island 
travel. Andrea and Chad regularly donate 
carts to schools and local nonprofits—such 
as Mount Pleasant Academy and Wake-
Up Carolina—and collaborate with town 
events.

In 2022, readers of Mount Pleasant Mag-
azine named Rad Rydz the Best Golf Cart 
Sales and Service, and they continue to 
earn recognition for quality and custom-
er-focused service.

1314 Stuart Engels Blvd. Suite C
Mount Pleasant, SC 29464
Chad@RadRydz.com
www.radrydz.com
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FAIRWAYiQ Launches 
Precision GPS Buyout 
Program as Golf Industry 
Shifts to Centimeter-Level 
Cart Tracking Accuracy

LSV/Golf Cart 
Meets
Technology

This section explores the latest technological ad-
vancements shaping the golf cart industry. From 

smart connectivity and enhanced performance 
systems to innovative safety and energy solutions, 
we cover it all. Learn how new technology is trans-

forming the way golf carts are built, driven, and 
maintained. Stay ahead of the curve with insights 

into the future of golf cart innovation.
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Dedham, MA – FAIRWAYiQ, the premium provider 
of GPS-based golf course automation platforms 
across North America, today announced a lim-
ited-time contract buyout program for courses 
ready to eliminate GPS drift from their legacy cart 
geofencing operations.

The announcement follows validation of precision 
GPS technology at last week’s PGA Merchandise 
Show in Orlando, where a major OEM manufactur-
er introduced precision positioning capability – con-
firming the technology shift FAIRWAYiQ pioneered 
as the first company to launch precision GPS for 
golf carts in Q3 2025.

FAIRWAYiQ’s precision GPS technology delivers cen-
timeter-level positioning accuracy versus the 5-15 
meter drift that undermines geofencing reliability 
across legacy golf cart tracking systems.

The Hidden Cost of GPS Drift: Why Most 
Geofencing Systems 
Fail

Legacy golf cart GPS 
systems – whether 
OEM-bundled hard-
ware from manu-
facturers like Club 
Car and Yamaha or 
standalone software 
platforms like Tag-
marshal – rely on 
consumer-grade posi-
tioning that produces 
5-15 meter location 
errors under normal 
conditions. Near 
tree canopy, terrain 
changes, or during 
weather events, accu-
racy degrades further 
to 20-30 meters.

This drift creates an 
operational crisis for legacy 
golf cart geofencing: boundaries 
that should protect turf instead shift unpredictably 
throughout the day, forcing courses into an im-
possible choice between alerts that fire too early 
(frustrating golfers and damaging pace of play) or 
too late (after turf damage has already occurred).

The result: golf course operators waste hours every 
week adjusting geofence boundaries to compen-
sate for positioning that moves 5-15 meters. Players 
complain about inconsistent enforcement. Rangers 
chase false alerts. Compliance breaks down entirely 
on cart-path-only days when enforcement matters 
most.

Most courses think they have a software problem 
or a mapping problem. They don’t. They have a 
GPS accuracy problem that no amount of boundary 
adjustment can fix.
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Why Only Two Companies Offer Precision GPS – 
And Why That Matters for Your Renewal Deci-
sion

FAIRWAYiQ’s precision GPS technology maintains 
centimeter-level accuracy through advanced sat-
ellite signal processing and real-time atmospheric 
correction algorithms. The system has been in 
production since Q3 2025.

“From an engineering perspective, the challenge 
wasn’t just achieving centimeter-level accuracy

– it was making it reliable across diverse course 
environments where legacy GPS completely fails,” 
said Aaron Todd, Director of Product & Engineering 
at FAIRWAYiQ. “We’ve validated precision GPS per-
formance across tree canopy, elevation changes, 
weather conditions, and various cart fleet configu-
rations. The system maintains sub-meter position-
ing even in challenging environments where legacy 
GPS degrades to 20-30 meter errors. That consis-
tency is what finally enables courses to set geofenc-
es once and trust they’ll stay accurate – not just for 
a day or a week, but indefinitely.”

This positioning accuracy eliminates three critical 
operational failures that plague legacy GPS sys-
tems:

1.  End Weekly Geofence Maintenance Forever

Standard GPS drift forces golf course operators to 
spend 2-3 hours every week adjusting geofence 
boundaries to compensate for positioning that 
moves 5-15 meters depending on weather, cano-
py, and terrain. Buffer zones must be constantly 
tweaked to balance between alerting too early and 
too late – a balance that’s impossible to achieve 
with drifting positions.

Precision GPS delivers repeatable positioning ac-
curate to 30-80 centimeters. Boundaries mapped 
once remain accurate indefinitely. Set your geofenc-
es in March. They work in August. And December. 
And next March.

2.  Eliminate False Alerts That Erode Golfer Trust 
and Compliance

Golfers receive cart path or restricted area alerts in 
the exact same physical location every single round. 
This consistency builds understanding and com-
pliance. Players learn where boundaries actually 
are rather than encountering unpredictable alerts 
in different locations that train them to ignore the 
system entirely.

False alerts – caused by GPS drift showing carts in 
wrong locations – are eliminated. When golfers can 
trust that alerts are accurate and consistent, com-
pliance improves dramatically. Your enforcement 
system becomes credible instead of an operational 
joke.

3.  Enable Zero-Buffer Turf Protection Without 
Excessive False Alerts

Legacy GPS systems require 10-20 foot buffer zones 
around sensitive areas to compensate for position-
ing drift. These buffers create a lose-lose situation: 
either they alert too early (interrupting play 15 feet 
before the actual boundary, frustrating golfers) 
or they fail to protect turf when GPS drifts toward 
damage zones.

Centimeter-level accuracy enables zero-buffer 
geofencing. Courses can enforce cart path bound-
aries exactly as mapped – at the cart path edge, not 
15 feet before it – protecting turf without excessive 
buffer zones that destroy the golfer’s experience 
and reduce compliance.

“The difference between legacy GPS and precision 
GPS shows up most clearly on cart-path-only days,” 
added Vanslette. “With 5-15 meter drift, boundaries 
shift throughout the day and golfers never know 
where alerts will fire. Compliance collapses. Rang-
ers spend the entire day chasing carts. With preci-
sion GPS, enforcement is consistent and fair every 
single round. Golfers understand the rules because 
the technology behaves predictably. Your CPO days 
actually work.”

Contract Buyout Program: Remove the Switch-
ing Cost Barrier

Through March 31, 2026, FAIRWAYiQ will provide 
qualified courses with cart fleets of 60 or more 
vehicles with substantial credits toward precision 
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GPS implementation. Credits offset contract buyout 
costs, installation, and implementation support for 
courses currently operating legacy GPS systems 
from any provider – including Club Car Visage, Ya-
maha Yamatrack, and Tagmarshal.

To qualify, courses must:
	 •	 Operate cart fleets of 60+ vehicles
	 •	� Provide existing GPS cart tracking contract doc-

umentation
	 •	 Have contract terms expiring within 12 months

    “We’re seeing unprecedented inbound interest from 
courses frustrated with geofencing systems that simply 
don’t work,” said Mike Stahl, Director of Sales at FAIR-
WAYiQ. “Most operators didn’t realize GPS drift was the 
root cause of their geofencing failures – they thought 
constant”

boundary adjustments and false alerts were nor-
mal. Once they understand that 5-15 meter posi-
tioning errors are inherent to every legacy system 
on the market, and that only two companies offer 
precision GPS as an alternative, the upgrade de-
cision becomes obvious. The buyout program 
removes the financial barrier for courses ready to 
stop compensating for bad GPS.”

First to Market – And Still the Only Standalone 
Precision GPS Provider

FAIRWAYiQ was the first company to deploy preci-
sion GPS in golf course operations, launching the 
technology in Q3 2025 – six months before a major 
OEM manufacturer announced similar positioning 
capability at this month’s PGA Show.

Today, only two companies offer precision GPS for 
golf cart operations: FAIRWAYiQ and one OEM man-
ufacturer whose precision positioning is bundled 
exclusively with new cart purchases.

Every other golf cart GPS provider – Club Car Visage, 
Yamaha Yamatrack, Tagmarshal, and other legacy 
systems – continues to rely on consumer-grade GPS 
positioning with inherent 5-15 meter drift.

“Being first gave us six months to refine precision 
GPS across our customer base before any com-
petitor entered the market,” said Vanslette. “When 

industry validation came at the PGA Show, we 
already had proven technology. That head start 
matters when you’re eliminating years of geofenc-
ing failures and operational frustration. And we’re 
not stopping here—precision GPS is the foundation 
for newly launched capabilities we’ll be announcing 
in the coming months that further leverage centi-
meter-level positioning accuracy.”

The Renewal Decision: Lock In 3-5 More Years of 
Drift, or Upgrade Now

For golf courses evaluating GPS contract renewals 
in 2026, the choice has never been clearer – or 
more consequential.

Option 1: Renew your existing legacy GPS contract. 
Lock in another 3-5 years of 5-15 meter drift, weekly 
geofence adjustments, inconsistent alerts, player 
complaints, false alarms, collapsed compliance on 
CPO days, and staff time wasted managing a funda-
mentally broken technology.

Option 2: Upgrade to precision GPS. Eliminate drift. 
Set geofences once. Achieve consistent enforce-
ment. Build golfer trust and compliance. Protect 
turf without excessive buffers. Reclaim 2-3 hours 
per week of staff time. Make cart-path-only days 
actually enforceable.

About FAIRWAYiQ

FAIRWAYiQ is the premium provider of GPS-based 
automation for golf course operations, partnering 
with hundreds of public, private, municipal, and 
resort facilities across North America for over 11 
years. The company was the first to introduce preci-
sion GPS positioning (centimeter-level accuracy) to 
golf cart operations, launching the technology in Q3 
2025 and remaining the only standalone precision 
GPS provider in the golf industry. FAIRWAYiQ’s Pro-
tect the Turf product delivers zero-buffer cart path 
enforcement and restricted area geofencing that 
legacy GPS systems cannot achieve. The company 
serves courses focused on operational efficiency, 
reliable turf protection, pace of play, and superior 
golfer experiences. Headquartered in Dedham, 
Massachusetts. For more information about the 
Precision GPS Buyout Program, visit http://landing.
fairwayiq.com/precision-gp

http://landing.fairwayiq.com/precision-gp
http://landing.fairwayiq.com/precision-gp
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If you’ve ever been to a golf course to play 
golf -- even casually, perhaps participating 
in a scramble or another charity 
tournament -- then you have probably 
heard the starter or the head professional 
say that the 90-degree rule is in effect. 
Maybe they’ve said “We’re 90 degrees 
today.”

They’re not talking about the 
temperature, though. They’re talking 
about angles and what you can and can’t 
do with a golf cart on the golf course.

What is the 90-degree rule in golf?

At a golf 
course, the 
90-degree rule 
is designed 
to dictate 
where and 
when to leave 
the cart path 
when using a 
golf cart. The 
90-degree rule 
means golfers 
must enter 
and exit the 
cart path at 
a 90-degree 
angle. In other 
words, making 
a full 90-degree turn into the grass.

What is the point of the 90-degree 
rule?

The 90-degree rule exists because golf 
courses want to limit the amount of 
strain and damage golf carts can cause, 
particularly on hot or wet days. Golf carts 
can damage grass easily, particularly 
if drivers aren’t careful with the carts. 

Asking golfers to observe the 90-degree 
rule, then, allows them to ask golfers 
to be more efficient with the use of 
their carts, trying to get them to drive 
directly toward their golf balls without 
meandering through the rough and 
fairway in search of it.

How to follow the 90-degree cart rule

Now that we’ve explained the 90-degree 
cart rule, how do you observe it? What 
golf courses want you to do is ride the 
golf cart on the path until you get parallel 
to the golf ball that you need to hit. From 

there, you turn 
left or right 
toward the 
golf ball and 
drive directly 
toward it. Hit 
your shot or 
shots, then 
get back in the 
cart and drive 
it directly back 
to the path, 
ideally on the 
same stretch 
of grass where 
you drove to 
the ball. Don’t 
drive down 
to your cart 

partner’s ball in the fairway and then 
make the 90-degree exit.

By observing the 90-degree rule, you’re 
helping keep the golf course in good 
shape for yourself and others. Yes, it can 
be annoying to follow, but it’s sometimes 
a necessary evil for cart riders.

Did
You
Know

What is the 90-degree rule in golf and with golf 
carts?
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This interactive Speed Calculator will allow you to check what the top 
speed of your cart should be with all the different speed codes. 
 
In addition, it will allow you to input the max rpm’s of any motor and 
you can determine what speed your cart will achieve.

SHELBY CONTROL SYSTEMS
https://gaminde.net/speed-calculator.php

Motor RPM &
Speed Calculator

Don’t Forget To Check Out Our Controller Rebuild/Repair Page!

http://fantasycustomgolfcarts.com
http://www.facebook.com/fantasycustomgolfcarts
https://gaminde.net/speed-calculator.php
https://gaminde.net/speed-calculator.php
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TheThe
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oFoFGG LLff C CaaRRss
Several years ago, my business, WHEELZ, had the plea-
sure of being a sponsor for a regional Hooters Pro 
Fishing event. We had a big booth set up with five or six 
custom golf cars on display. The live band was rockin’, 
kids were patiently waiting for face painting, the beer 
was flowing, and the pro fisherman and Hooters girls 
were signing autographs. The sun was blazing and ev-
erything was right with the world on that perfect day in 
SW Florida. 

A woman and her husband approached the booth and 
asked to go on a ride in one of the shiny, lifted golf cars. 
Happy to oblige, we all grabbed our bottles of beer and 
hopped on the golf car. Cruising around the parking lot 
drew a lot of attention from event goers and several 
passersby. We made a large loop and were headed back 
towards the event when we crossed over an alleyway. 

From around the corner of the alley came the flashing 
lights and stern looking police officer. To say that I was 
worried would be an understatement. The officer ap-
proached the golf car and asked for my ID, which I didn’t 
have. It was back in my purse at the booth. He asked 
me if the bottle of beer in the cup holder was mine and I 
replied that it was. Then, I got really scared.

Apparently, it is frowned upon to operate a golf car 
while drinking a bottle of beer. Furthermore, I was ad-
vised that I could be charged with a DUI! I honestly had 
no idea. As long as I was cruising the parking lot, I was 

moderately safe, but as soon as I crossed 
over the alleyway, which was considered 
a public road, I was fair game. The under-
standing officer agreed to let me go if I 
poured out my beer and headed back to 
the booth. 

WHEW! That was a close call.

Is a Golf Car a Motor Vehicle?

On that day I learned that whether or 
not a golf car is considered to be a motor 
vehicle for purposes of registration and 
insurance bears no relevance on the fact 
that it is considered to be a motor ve-
hicle for the purposes of a DUI. A court 
ruling in Missouri (Covert v. DOR) deter-
mined that golf cars are considered to 
be motor vehicles when evaluating a DUI 
conviction. 

Do Police Officers Actually Arrest Golf 
Car Drivers for DUI?

It would seem that I am not the only golf 
car driver who was unaware that DUIs 
can extend to operating a golf car. I was 
lucky, but these folks were not:

That One Time I Nearly 
Went to Jail for

Driving My Golf Car
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About the Author: The Founder/Former Owner 
of WHEELZ Custom Carts & Accessories, Julie 
Starr, was one of the industry’s first online 
retailers of golf car products. The eCommerce 
store, www.WHEELZLLC.com, has served golf 
car owners since 2008 and remains a popular 
online shopping experience for golf car owners 
who want to take their golf cars to the next 
level.

	 •	�Ted Nugent’s drummer was arrested for a 
DUI in Maine when they noticed that he was 
driving a golf car he had “borrowed” from the 
event center.

	 •	An Ohio man whose driver’s license had
		  previously been revoked decided to
		  drive his golf car to his friend’s wedding
		  and was arrested for a DUI on the way.

	 •	Actor Bill Murray was arrested in
		  Sweden for driving a golf car through
		  downtown Stockholm while under the
		  influence. 

Lesson learned. Humor aside, golf cars are motor 
vehicles that have the potential to be operated 
at high speeds with few protections. Remember 
to operate your golf cars safely and without the 
influence of alcohol or drugs.

Authorized Dealer For AllSportLiftKits.com

Lift Kits  •  Tires & Wheels  •  Seat Covers
Motors  •  Electric & Gas

cscustomgolfcarts@hotmail.com
www.cscustomgolfcarts.jimdo.com

 314.704.3655

CUSTOM GOLF CARTSC&S

http://www.WHEELZLLC.com
mailto:info%40xitoutdoorsllc.com?subject=
http://www.xitoutdoorsllc.com
mailto:cscustomgolfcarts%40hotmail.com?subject=
https://cscustomgolfcarts.jimdofree.com/
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STYLE YOUR CART WITH GMT

DASH BOARDS • LOCKING GLOVE BOXES • OVERHEAD RADIO CONSOLES • FENDER FLARES • UNDERSEAT STORAGE TRAYS • WOODY KITS • RADIO ADAPTER PLATES • DASH MATCHING SIDE TRIM PIECES •  BUMPER COVERS • AND MORE

E-Z-GO RXV (patented design) FULL Dashes & Trim Plate

GMT dashboards for all major brands promote quick trouble-free instal-
lation. Available in all of GMT’s popular colors. Club Car dashes available 
in two and four-cup holder models as above.

•	� Adds automotive styling and conve-
nience

•	� Easy installation, just remove factory 
cup holder and replace with Series 
200 dash radio adapter

•	 Precut opening for single din radio
•	 Includes 2 built-in coin holders
•	 Designed to fit with or without our Series 900 full dash
•	 Available in all colors (shown in dark wood grain)

Yamaha Drive RADIO Adapter Series 200
Fit 2017 -up. Patent Pending

	 EZ RXV DASH	 EZ RXV DASH	 EZ RXV Gauge TRIM plate

Series 800 Club Car Precedent DOOR PANELS saves on 
installation time over full dashes. Easily installed in the 
field - no need to remove factory key switch, 
oil/battery indicator light, cup holders, 
ball holder or steering wheel. Available 
in many color options.

Precision made GMT Locking GLOVE BOX 
DOORS cut installation time from  as much 
as an hour to as little as a few minutes. Now 
available for Star Car and equivalent.

Club Car & Yamaha FULL Dashes

Series 800 Club Car Precedent DOOR PANELS
Also Available for 2008-up

	 Club Car DASH	 Yamaha Drive DASH	 Yamaha ‘17 Drive DASH

Protect lifted cart bodies and 
custom finishes from the hazards 
of rugged terrain with the original 
GMT designed and manufac-
tured FENDER FLARES.

Repairing a damaged Club Car 
Precedent rear body panel re-
quires time consuming disassem-
bly of the entire section of the 
cart. Installed on-site in minutes, 
automotive style GMT BUMPER 
COVER custom molded specifical-
ly for the Precedent model covers 
up frequently damaged rear body 
panels while providing added 
protection against future cracks, 
scratches and abrasions. Heavy 
duty plastic is substantially stron-
ger, more durable than original 
equipment.

Another Great Idea
From GMT. 
Pictured right. Patent pending

E-Z-GO TXT 2015-up 
FRONT Flare

AVAILABLE for E-Z-GO RXV, 
TXT, TXT 2015-up, Club Car 
Precedent, DS, Yamaha Drive, 
Star Car and equivalent
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DASH BOARDS • LOCKING GLOVE BOXES • OVERHEAD RADIO CONSOLES • FENDER FLARES • UNDERSEAT STORAGE TRAYS • WOODY KITS • RADIO ADAPTER PLATES • DASH MATCHING SIDE TRIM PIECES •  BUMPER COVERS • AND MORE

180 S Melrose Avenue Elgin, IL 60123

847-697-8161 • Fax 847-697-8176
www.gmtplastics.com

We accept:

THE VALUE LEADER IN CUSTOM ACCESSORIES. GMT delivers greater value 
through innovative design features. Automotive quality and precision, plus faster, easier 
installation. PROMPT delivery, most orders shipped SAME day from our large inventory.

•	� Lower cost design compared to our full 
size radio console

•	� Compact, low profile unit is designed to fit 
tight against roof with less sight obstruc-
tion

Available for
E-Z-GO TXT, RXV (1st & 2nd Gen, roof)
Yamaha Drive, G22

All units available as a complete turnkey kit 
(radio, speakers and antenna) or speakers 
and radio may be purchased separately. Call 
for pricing.

Units available in all colors, Black, Dark Wood 
Grain, Carbon Fiber, Turned Titanium, Au-
tumn Teak, Mahogany.

Beware of cheap imitations
Accept only USA-made GMT products

Select accessories now available in a variety of camouflage finishes.

Check out GMT’s New Patent Pending Design. Compact, Easy To 
Install Roof Mount Radio Consoles - Made In USA

	 E-Z-GO RXV G1

	 E-Z-GO RXV G1

	 Yamaha Drive

All new patented design FENDER 
FLARES from GMT feature
•	 New underbody mount design
•	� Works well with standard or lift-

ed car, approximately 2" wide
•	� Patented design maintains full 

wheel opening and factory body 
lines

•	� Installs in minutes with included 
hole templates and plastic push 
fasteners

WOODY KIT.  Series 1200 
Available in Two-Tone finish only 
for Club Car, DS, Precedent, E-Z-GO, 
and Yamaha

	 Series 1000

OVERHEAD RADIO CONSOLES fit all 
major golf cars. Special features in-
clude: a unique underneath storage 
compartment, and a deeper configu-
ration for simplified installation. 

	 Series 400

Units now come with radio cutout and 5” 
speaker cutouts. Now available for Club 
Car Precedent, Yamaha 2003 and up and 
Yamaha Drive. Call about our new low 
cost, easy install radio consoles for E-Z-
GO TXT, RXV, Yamaha Drive and G22. 

The world’s finest 
American made
custom golf car

accessory supplier.

Custom Finishes
Including Camouflage 

Now Available

All GMT products are avail-
able in: Dark Wood Grain, 
Carbon Fiber, Woody, Au-
tumn Teak, Mahogany, 
Turned Titanium, Black and 
Camouflage Finishes.
Same day shipping on in-
stock items.

	 Dark wood grain	 Carbon Fiber

	 Black	 Camo

CLUB CAR  PRECEDENT BUMPER 
COVERS.

E-Z-GO TXT 2015-up
REAR Flare

http://www.gmtplastics.com
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When you use your golf cart all the time you have 
probably had this moment: you get back from a drive 
just around the neighborhood or the block and the 
battery gauge on your car is not even that low. You still 
plug it in anyway. It feels like the thing to do. All keeping 
the battery of your car full is a good idea.

Months have passed, and perhaps a few seasons 
later, you begin to notice that something is wrong with 
the cart. The cart does not go as far as it used to go. 
It takes a time to charge the cart now. And after some 
time you start to wonder did you do something to the 
cart by charging it too many times?

Most rules about battery charging are often quoted 
out of context. They might apply to older lead-acid 
batteries, but that doesn’t mean they apply to lithium 
batteries. The best charging method often depends 
on how you use your golf cart and the type of battery.

What Does Frequent Charging Really Mean?

When people talk about frequent charging, they are 
usually referring to a daily habit, not an extreme be-
havior.

For example, you can drive your car for 10-15 minutes, 
park it, and then plug in the charger. Or you can use it 
multiple times a day, charging it after each use. Some 
owners even leave the charger connected anytime the 
cart is parked.

The key is to understand that frequent charging does 
not necessarily mean overcharging. Charging fre-
quency refers to how often you connect the charger. 
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This section covers everything you need to know 
about golf cart batteries — from traditional lead-ac-

id to cutting-edge lithium technology. We explore 
performance, maintenance, safety, and emerging 
innovations shaping the industry. Whether you’re 
a dealer, technician, or golf cart owner, you’ll find 

insights to keep your carts running at peak power. 

Is Frequent Charging Bad for Golf Cart Batteries?
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	 •	�Is Frequent Charging 
Bad for Golf Cart 
Batteries?

	 •	�Common Charging 
Mistakes That Reduce 
Battery Life

	 •	�So, How Often Should 
You Charge Golf Cart 
Batteries?

	 •	�Best Charging Practices 
to Extend Battery Life

	 •	�Frequent Charging Is 
Actually a Good Thing

	 •	�Conclusion



Overcharging refers to forcing 
current into a battery that is 
already full.

Another distinction that mat-
ters is partial charging and 
full charging. Plugging in after 
short use means you’re only 
replenishing a small portion 
of the battery. Whether that’s 
helpful or harmful depends 
entirely on the battery chemis-
try and charging system.

So the real question isn’t “Is 
charging often bad?” It’s “How 
does this charging pattern in-
teract with my battery type?”

Is Frequent Charging Bad for 
Golf Cart Batteries?

Frequent charging by itself is 
not what damages golf cart 
batteries. The key is whether 
the charging mode is compati-
ble with the battery design.

Many owners assume that 
charging less often automat-
ically extends battery life. In 
reality, damage usually comes 
from incomplete charging 
cycles, improper chargers, or 
long-term stress conditions, 
not simply from plugging in 
too often.

The confusion comes from 
the fact that different battery 
types respond very differently 
to frequent charging. If you’re 

using traditional lead-acid golf 
cart batteries, charging habits 
matter more. If you’re using 
lithium LiFePO4 batteries, the 
rules change significantly.

What Are The Effects on 
Lead-Acid Golf Cart Batter-
ies?

Lead-acid batteries, whether 
flooded, AGM, or gel, have 
specific charging behavior that 
requires more attention.

These batteries require a com-
plete charging cycle. If they’re 
repeatedly charged partially 
and rarely reach 100%, sulfate 
crystals can begin forming on 
the plates. Over time, this sul-
fation reduces usable capacity 
and increases internal resis-
tance.

For lead-acid systems, fre-
quent charging is only safe 
when the following conditions 
are met:

	 •	� Regularly Charge: 
Lead-acid batteries need to 
be fully charged regularly 
to remove sulfate deposits. 
Failure to fully charge for 
extended periods will accel-
erate sulfate formation.

	 •	� Choose the Right Char-
ger: Using a charger 
specifically designed for 
lead-acid batteries ensures 
the correct charging volt-

age is applied. Incorrect 
voltage settings can lead to 
undercharging (resulting in 
sulfation) or overcharging 
(resulting in water loss and 
plate damage).

	 •	� Avoid Frequent Charging 
Interruptions: Frequent-
ly interrupting charging 
before it is fully completed 
can hinder the battery’s 
internal balance. Try to 
charge continuously when-
ever possible, especially 
after deep discharge.

When these conditions are 
met, charging after use is fine. 
When they’re ignored, battery 
lifespan can shorten signifi-
cantly, sometimes from 4-5 
years down to 2-3 years.

What Are The Effects on Lith-
ium Golf Cart Batteries?

Lithium golf cart batteries 
charge differently than other 
batteries. A key characteristic 
of lithium-ion batteries is that 
they do not sulfate, thus pre-
serving the battery’s integrity. 
Their design allows for fre-
quent, small-charge charging.

When you use a lithium bat-
tery and it still has a lot of 
power left you can charge it. 
This is okay to do even if you 
have only used a little of the 
lithium batteries power like 
ten to thirty percent.
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https://www.vatrerpower.com/collections/golf-cart-batteries


Lithium batteries are actually 
better off when you charge 
them a lot than letting them 
run out completely. This is 
because the lithium battery 
built-in the battery manage-
ment system (BMS). The BMS 
helps keep the lithium battery 
safe by controlling things, like 
how much voltage and current 
are going in and out and it also 
keeps an eye on the tempera-
ture of the lithium battery.

Therefore, frequent charging is 
generally safe for lithium bat-
teries, it helps maintain stable 
voltage and continuous power 
output, and reduces the stress 
of deep discharge.

Learn more about battery 
charging rules: 40/80 rule and 
20/80 rule

Common Charging Mistakes 
That Reduce Battery Life

Most battery damage doesn’t 
come from charging too often. 
It comes from charging incor-
rectly or ignoring environmen-
tal factors.

Using the Wrong Charger

When you use a lead-acid 
battery and a lithium battery 
you have to remember that 
they need kinds of chargers. 

The reason is that lead-acid 
batteries and lithium bat-
teries charge in ways. If you 
use the charger your battery 
will not get the right amount 
of charge. This means your 
lead-acid battery or your 
lithium battery can be under-
charged or overcharged for a 
time. When this happens your 
lead-acid battery or your lith-
ium battery will get worn out 
faster. This also means your 
lead-acid battery or your lithi-
um battery will not be able to 
hold much power as it should.

Leaving the Battery at Par-
tial Charge for Too Long

This is one of the main reasons 
for the shortened lifespan of 
lead-acid batteries. When the 
lead-acid battery seems to 
be working fine charging it a 
lot before it is fully charged 
is not good for the lead-acid 
battery. This can make sulfate 
crystals build up inside the 
lead-acid battery. That makes 
the lead-acid battery work less 
well, over time.

Charging at Extreme Tem-
peratures

cold or hot weather can dam-
age their internal workings. 
Lithium-ion batteries typically 

have low-temperature pro-
tection, but lead-acid battery 
systems require extra care and 
knowledge of safe usage. Pro-
longed charging in excessively 
hot (95°F) or excessively cold 
(32°F) environments will sig-
nificantly shorten battery life.

Frequent Interruptions to 
Charging Cycles

When you unplug the power 
cord a lot while the battery is 
charging it stops the battery 
from getting a charge. This is 
a problem for lead-acid bat-
tery systems. They do not like 
it when you do this. Lithium 
batteries are a little better, 
about this. It is still a good idea 
to let them charge all the way 
up sometimes. This helps the 
lithium batteries last longer.

Allowing Deep Discharge Too 
Frequently

Excessive and frequent deep 
discharges can stress the 
battery, especially when it’s 
almost completely depleted. 
Lead-acid batteries are most 
affected. Lithium-ion battery 
systems are better able to 
withstand deep discharges, 
but moderate charge cycles 
are still beneficial.

So, How Often Should You 
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Dr. Emma Larson is a seasoned lithium battery expert 
with over 15 years of experience in energy storage solu-
tions. Holding a Ph.D. in Materials Science from MIT, she 
specializes in optimizing battery performance for golf 
carts, RVs, solar systems, and marine trolling motors. Pas-
sionate about sustainable energy, Emma enjoys sharing 
practical insights and industry expertise.

https://www.vatrerpower.com/blogs/news/understanding-the-40-80-rule-for-lithium-ion-batteries
https://www.vatrerpower.com/blogs/news/what-is-the-20-80-rule-for-charging-lithium-batteries


Charge Golf Cart Batteries?

There is no uniform standard for the charging 
frequency of golf cart batteries, but there are 
some clear principles.

	 •	� For lead-acid batteries, charging after use 
is acceptable, but full charge cycles must 
occur regularly. Avoid letting the battery 
sit partially charged for long periods. If you 
use your cart daily, allow uninterrupted full 

charging sessions several times per week.
	 •	� For lithium batteries, you can safely 

charge after every ride, even short ones. 
There’s no need to wait until the battery 
drops to a low percentage. Partial charging 
is safe and often beneficial.

Charging Frequency Guidelines by Battery 
Type (see chart below)

Best Charging Practices to Extend Battery 
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Battery Type Recommended 
Recharge Level 

(SOC) 

Ideal 
Operating 

Range 

Deep Discharge Risk Notes for Frequent 
Charging

Flooded Lead-
Acid 

Recharge at 50–
70% remaining 
(30–50% used) 

50%–100% High below 50% SOC Allow full 100% charge 
regularly to prevent 
sulfation

AGM / Gel 
Lead-Acid 

Recharge at 40–
60% remaining 

40%–100% Moderate below 40% SOC More tolerant than 
flooded, but still needs full 
cycles

Lithium 
(LiFePO4) 

Recharge 
anytime above 
20% remaining 

20%–90% Low until below 10% SOC Partial charging is safe, no 
need to wait for low levels

Life

The key to really making your 
battery longer is to charge 
your battery in a smarter way 
not to charge it less often. Do 
not focus on how times you 
charge your battery rather you 
should try to charge your bat-
tery in a good way. This means 
you need to develop habits 
when you charge your battery.

Use a Battery-Specific Smart 
Charger

When you use a charger that 
is made for your battery, it 
gives your battery the right 
amount of power. These smart 
chargers can change how they 

work so they can do things like 
fill up your battery, then slow 
down to avoid overfilling and 
finally just give it a little power 
to keep it full. This way you do 
not have to worry about your 
battery not getting power or 
getting too much power. For 
example, with lithium batteries 
the right charger works with 
the battery management sys-
tem to make sure everything is 
working right and your battery 
stays in good shape.

Allow Full Charge Cycles 
When Needed

Whether you’re using lead-ac-
id or lithium-ion batteries, 
they need to be fully charged 

and balanced periodically. It’s 
important to note that lead-ac-
id batteries require regular 
full charges to maintain plate 
health. During charging, avoid 
disconnecting the battery 
prematurely. In the long run, 
allowing the charger to finish 
charging is crucial for both 
lead-acid and lithium-ion bat-
teries.

Avoid Charging in Extreme 
Temperatures

High temperatures acceler-
ate battery wear. Charging a 
battery at low temperatures 
places a greater internal work-
load. Therefore, batteries 
should be charged within a 
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tions. Holding a Ph.D. in Materials Science from MIT, she 
specializes in optimizing battery performance for golf 
carts, RVs, solar systems, and marine trolling motors. Pas-
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practical insights and industry expertise.

constant temperature range. 
Compared to lead-acid batter-
ies, lithium batteries typically 
have built-in low-temperature 
protection that automatically 
stops charging and discharg-
ing when the battery tempera-
ture is detected.

Avoid Deep Discharge as a 
Habit

If you use golf cart batteries 
until they are almost empty all 
the time they will not last long.

For lead-acid batteries it is 
best to keep them charged to 
least 50 percent. Lithium bat-
teries can handle being used 
until they are almost empty. 
You should still try to charge 
them when they are not too 
low.

You should try to charge lith-
ium batteries when they get 
to, around 20 percent do not 
wait until lithium batteries are 
completely empty before you 
charge them this will help lithi-
um batteries last longer.

Keep Battery Connections 
Clean and Tight

Loose or corroded connec-
tions increase resistance and 
heat. Periodically inspect 
cables and terminals. Clean 
corrosion from lead-acid sys-
tems and ensure secure con-
nections on lithium packs.

Frequent Charging Is Actual-
ly a Good Thing

When you are using something 
a lot, like your phone charging 
it often is really good, for the 
battery. This is something that 
happens in a lot of life situa-
tions frequent charging actu-
ally improves battery perfor-
mance.

When you use your golf cart 
to drive around a property it 
is an idea to charge it often. 
This helps the voltage stay the 
same. The power delivery is 
consistent. Lithium golf cart 
batteries work well when they 
are kept charged, but not 
completely full or completely 
empty. It is better for lithium 
golf cart batteries to stay in 
the middle so to speak. If you 
let your lithium golf cart bat-
teries go from empty to full all 
the time that is not good, for 
them. Lithium golf cart batter-
ies like to be charged a bit at 
a time so they do not get too 
empty or too full.

For fleet operations, commu-
nities, or resort environments, 
frequent charging combined 
with lithium battery systems 
provides operational flexibility 
and minimal maintenance.

Conclusion

Frequent charging is not the 
real threat to golf cart batter-
ies. Incorrect charging habits 
are.

For lead-acid batteries, 
charging often is safe when 
full cycles occur regularly 
and the charger is prop-
erly matched. For lithium 
golf cart batteries, frequent 
charging is typically part of 
healthy operation.

This difference is why many 
owners are transitioning to 
lithium systems that remove 
the guesswork. High-qual-
ity lithium batteries, such 
as Vatrer Power, include 
advanced battery manage-
ment systems, stable volt-
age output, and optimized 
charging profiles designed 
for real-world use. Instead 
of worrying whether you’re 
charging too often, you gain 
the flexibility to charge when 
it’s convenient.

If your current battery setup 
makes you second-guess 
every time you plug in, it may 
not be the frequency that 
needs to change, it may be 
the battery system itself.

https://www.vatrerpower.com/pages/about-us
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yamahagolfcarparts.com

PARTS & ACCESSORIES
OEM

https://www.yamahagolfcarparts.com/
http://www.vegasgolfgame.com
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THE SOCIAL

				SCENE
                on Instagram
and you just may see 
yourself featured here

	 @americangolfcartsolutions	 @brownsta51	 @mento_golf_carts_and_trailers

INSTAGRAM FIND
https://www.instagram.com/reels/DVD9VFBE-

fMq/

You’ve driven a golf cart...but have you seen 
how golf carts are made?

https://www.instagram.com/reels/DVD9VFBEfMq/
https://www.instagram.com/reels/DVD9VFBEfMq/
https://www.instagram.com/p/DT_-zwIEXw-/?img_index=1
https://www.instagram.com/americangolfcartsolutions/
https://www.instagram.com/brownsta51/
https://www.instagram.com/mentor_golf_carts_and_trailers/


r
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Upgrading my Yamaha Golf Cart with 
Must Have Mods

The Villages Florida

http://cart-medic.com

Performance Plus Carts Rear 
Flip Seat for Yamaha G29/
Drive
BOSS Audio Systems
10L0L Golf Cart Steering
Golf Cart Steering Wheel 
Adapter Hub for Yamaha G2-
G29 Drive/Drive 2 
10L0L 4-Passenger Golf Cart 
Storage Bag

	 @andysgolfcarsgarage	 @enjoylifecartsandservice	 @swankycarriages

http://cart-medic.com
https://www.youtube.com/watch?v=hquz9M1Kvvc
https://www.instagram.com/smlgolfcarts/
https://www.youtube.com/watch?v=hquz9M1Kvvc
https://www.instagram.com/andysgolfcarsgarage/
https://www.instagram.com/enjoylifecartsandservice/
https://www.instagram.com/swankycarriages/
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Golf Cart 
Groups You 
SHOULD Be
FOLLOWING ON 
FACEBOOK

https://www.facebook.com/groups/663418850408419/
https://www.facebook.com/groups/Diygolfcart
https://www.facebook.com/groups/golfcartclassifieds
https://www.facebook.com/groups/GolfCartsModified/
https://www.facebook.com/groups/767551906754541
https://www.facebook.com/pdgolfcartparade
https://www.facebook.com/groups/1499958243549701
https://www.facebook.com/GolfCarMuseum


WWW.EAGLEPRODUCTS.US 

Eagle Liberty
Need more seating than a standard golf car? 

Proudly built in Augusta, GA, the Eagle Liberty has you covered! Whether 
you need an oversized bar car for a golf course, a utility bed with storage 

for resorts and hotels, or simply a high-capacity personnel transport 
vehicle, this semi-custom PTV can be built to your exact specifications.

Call us today to explore available options and pricing!

WWW.EAGLEPRODUCTS.US 

 •   Overall: (L) 166”x 

     (W) 67”x (H) 80”

 •   Wheelbase: 87”

Dimensions
 •   Battery: (2) Navitas 

     105Ah 76.8V Lithium

 •   Motor: Navitas 5KW AC

 •   Controller: Navitas 600Amp

Electrical
 •   Color: Any color available!

 •   Seats: Custom seat pattern 

     and colors available

 •   Seating Capacity: 12 

 •   Speed: 19 MPH

General 

https://www.eagleproducts.us/
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TIPSservice, repair
& maintenance

Helpful Tips
Keep your LSV/golf cart in tip-top shape 
with these basic tips

Keeping your golf cart in top condition not 
only extends its lifespan but also ensures 
reliable performance on the course, around 
the neighborhood, or at your facility.

Whether you own a gas-powered or electric model 
from brands like Club Car, E‑Z‑GO, or Yamaha Golf-Car 
Company, routine tune-ups are essential. With a few 
basic tools and a little time, you can keep your cart 
running smoothly and avoid costly repairs down the 
road. 
 



97MARCH 2026

necting.

2.	� Check Water Levels 
For lead-acid batteries, remove the caps and 
ensure water levels cover the plates. Use 
only distilled water and fill to the recom-
mended level—never overfill. Proper hydra-
tion extends battery life and maintains per-
formance.

3.	� Test Voltage 
Use a voltmeter to confirm the battery pack 
is delivering the correct total voltage. A sig-
nificant drop may indicate a weak or failing 
battery. Replacing one bad battery promptly 
prevents strain on the rest of the pack.

4. 	� nspect Cables and Connections 
Tighten loose connections and check for 
worn cables. Damaged cables reduce effi-
ciency and may cause intermittent power 
loss.

Gas Golf Cart Tune-Up 
 
Gas-powered carts require more traditional en-
gine maintenance. 
 
1.	� Change the Oil 

Warm the engine slightly to allow oil to drain 
more easily. Remove the drain plug, empty 
the old oil, replace the plug, and refill with 
the manufacturer-recommended oil type 
and quantity. Fresh oil keeps the engine lu-

Start with a Thorough Inspection 
 
Every tune-up should begin with a 
complete visual inspection. Check for 
loose wires, frayed cables, corrosion 
on terminals, cracked hoses, fuel leaks 
(on gas carts), and any obvious wear 
or damage. Inspect the tires for proper 
inflation and uneven wear. Low tire 
pressure can reduce efficiency and 
strain the motor or engine. Refer to 
your manufacturer’s recommended 
PSI and adjust accordingly. 
 
Look over the suspension and steer-
ing components for excessive play or 
unusual noise. Catching small issues 
early prevents larger mechanical fail-
ures later. 
 
Electric Golf Cart Tune-Up 
 
Electric carts require less mechanical 
maintenance than gas models, but 
their battery systems demand regular 
attention. 
 
1.	� Inspect and Clean Batteries 

Check each battery for corrosion 
around the terminals. If corrosion 
is present, disconnect the cables 
(starting with the negative termi-
nal) and clean the terminals using 
a mixture of baking soda and water 
and a wire brush. Rinse carefully 
and dry completely before recon-

have a tip? send it to  us at
info@golfcaroptions.com
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bricated and reduces wear.

2.	� Replace the Air Filter 
A dirty air filter restricts airflow, reducing 
performance and fuel efficiency. Remove the 
old filter and install a new one if it appears 
clogged or excessively dirty.

3.	� Replace the Spark Plug 
Remove the spark plug and inspect it for build-

up or damage. If worn, replace 
it with the correct specification 
plug. A fresh spark plug improves 
starting reliability and engine per-
formance.

4.	� Check the Fuel System 
Inspect fuel lines for cracks and 
replace them if brittle. If your cart 
has been sitting unused, consider 
replacing old fuel and checking 
the fuel filter for clogs.

Brake and Safety Check 
 
Regardless of cart type, brake in-
spection is critical. Test the pedal 
for firmness and responsiveness. 
Inspect brake shoes or pads for wear 
and adjust or replace as needed. 
Properly functioning brakes are es-
sential for safe operation, especially 
on hilly terrain. 
 
Also check headlights, brake lights, 
and turn signals if your cart is 
street-legal. Confirm the horn and 
reverse buzzer operate correctly. 
 
Lubrication and Moving Parts 
 
Lubricate suspension components, 
steering joints, and other grease 
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hours of operation 
 
Replace air filters annually or as needed 
 
Perform a full inspection at least twice per year 
 
Consistent tune-ups not only improve per-
formance but also protect your investment. 
Whether your cart is used for recreation, work, 
or transportation, a well-maintained golf cart 
delivers smoother rides, better efficiency, and 
greater dependability. 
 
With routine care and attention, your golf cart 
will stay course-ready for years to come.

points according to your owner’s man-
ual. Proper lubrication reduces friction 
and prolongs component life. Avoid 
over-greasing, as excess can attract 
dirt and debris. 
 
Test Drive and Final Adjustments 
 
After completing maintenance, take 
the cart for a short test drive. Listen 
for unusual noises, check acceleration, 
braking, and steering response. Ensure 
the cart drives smoothly and main-
tains consistent power. 
 
If performance issues persist—such as 
hesitation, reduced speed, or battery 
drain—it may be time 
to consult a certified 
technician. 
 
Establish a Mainte-
nance Schedule 
 
Preventative main-
tenance is the key to 
long-term reliability. 
For most golf carts: 
 
Inspect batteries 
monthly 
 
Check tire pressure 
monthly 
 
Change oil (gas models) every 100–125 
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SOUNDEXTREME BY ECOXGEAR

SOUNDEXTREME BY ECOXGEAR INTRODUC-
ES ALL-NEW PULSE SERIES SOUNDBARS, 
ADVANCING PREMIUM AUDIO FOR GOLF 
CARTS AND UTVS 

Houston, Texas – January 29, 2026 – SoundEx-
treme by ECOXGEAR, the industry leader in 
rugged, weatherproof audio solutions for golf 
carts and UTVs, today announced the launch 
of its all-new 
Pulse Series 
Soundbars, a 
next-genera-
tion product 
designed to 
elevate audio performance, simplify installs, 
and enhance system integration for dealers, 
installers, and open-air vehicle enthusiasts.

The Pulse Series delivers deeper bass, clearer 
vocals, and a bold, modern design built spe-
cifically for open-air environments. Featuring 

a new square-profile housing, bottom-facing 
woofers, and upgraded acoustic tuning, Pulse 
soundbars produce powerful, immersive 
sound that cuts through wind, engine noise, 
and outdoor conditions while keeping bass 
response controlled within the vehicle.

Designed as the evolution of SoundExtreme’s 
previous Elite Series, the Pulse Series retains 

the rugged 
durability 
and trust-
ed features 
dealers rely 
on, while 

introducing meaningful performance and de-
sign upgrades. At its core is EcoDSP, SoundEx-
treme’s proprietary digital signal processing 
technology, precision-tuned by experienced 
audio engineers to optimize clarity, balance, 
and output in golf carts and UTVs.

Around
The
Industry

Keep up to date with the latest developments in 
the LSV/ cart world. From new product launches 

and business expansions to regulatory updates and 
market trends, we cover it all. Stay informed on the 

innovations and insights shaping the future of the 
LSV/golf cart industry.
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dExtreme’s proven EcoCast and LED-
Cast technologies, enabling scalable 
audio and lighting systems across a 
vehicle. EcoCast allows users to link 
up to 100 compatible SoundExtreme 
and ECOXGEAR speakers for a con-
cert-level audio experience, while 
LEDCast synchronizes up to 100 LED 
products for a cohesive, system-wide 
light show.

Each Pulse Series soundbar in-
cludes a built-in LED controller with 
dual output zones, allowing direct 
connection of LED whips, accent 
lighting, or strips without addition-

al external modules. This integrated design 
streamlines installation, reduces wiring com-
plexity, and delivers a true plug-and-play 
experience for all users. A newly added dome 
light also provides functional illumination 
within the vehicle.

Built for harsh outdoor environments, Pulse 
Series soundbars are IP67-rated, fully water-
proof, dustproof, and engineered to withstand 
the demands of off-road and open-air use.

“We spent more than two years developing 
our next-generation EcoDSP platform and 

refining our new soundbar design that debuts 
with the Pulse Series,” said Greg Fadul, CEO of 
SoundExtreme by ECOXGEAR. “By relocating 
the woofers to a bottom-facing orientation, 
we achieved a stronger, more controlled bass 
response that stays within the vehicle, while 
delivering the clarity, volume, and reliability 
dealers and riders expect from SoundEx-
treme.”

The Pulse Series launches with two 28-inch 
models:
	 •	� Pulse 28” Wired Soundbar, available now 

for $479.99
	 •	� Pulse 28” Battery-Powered Soundbar, 

available now for $579.99

Both models are available exclusively through 
SoundExtreme’s authorized dealer network
and at www.soundextreme.com.

About SoundExtreme by ECOXGEAR
Based in Houston, Texas, SoundExtreme by 
ECOXGEAR designs and manufactures rugged, 
IP67-rated audio and LED lighting solutions 
engineered for golf carts, UTVs, and open-air 
vehicles. Known for innovation, durability, 
and installer-focused system design, Soun-
dExtreme products are distributed through a 
trusted dealer network across North America. 
Learn more at www.soundextreme.com.

SOUNDEXTREME BY ECOXGEAR - CONTINUED

U.S. BATTERY

U.S. BATTERY CELEBRATES A CENTURY OF 
MANUFACTURING EXCELLENCE AND INNO-
VATION

Corona, Ca- 
U.S. Battery 
celebrates 
its 100th 
anniversa-
ry in 2026, 
marking a 
century of 

industry-leading achievements, dedication to 
its employees, and continuing the legacy of 

its founder, John Anderson. Founded in 1926, 
the company rose from a crowded Southern 
California market to become a global lead-
er after its acquisition by longtime industry 
entrepreneur John Anderson and his business 
partner, Cliff Richards.

Throughout its history, U.S. Battery has con-
sistently adapted to the evolving demands of 
the deep-cycle energy market. The company 
has focused on powering essential equipment 
across diverse industries, including golf cars, 
aerial work platforms, cleaning machines, 
RVs, and marine applications. Despite con-

http://www.soundextreme.com
http://www.soundextreme.com
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opment, Anderson always wanted 
U.S. Battery to consistently strive to 
maintain the highest quality stan-
dards and earn a reputation for 
reliability.

A century later, U.S. Battery contin-
ues to honor this legacy through its 
comprehensive portfolio of energy 
solutions. This includes its renowned 
Flooded Lead-Acid (FLA) and AGM 
deep-cycle batteries, as well as the 
newly developed Essential Li® line 
of Lithium-ion batteries.

Utilizing the latest technologies, U.S. Bat-
tery FLA batteries remain among the most 
cost-effective options, offering longer run 
times, quicker cycling to full capacity, and 
nearly 100-percent recyclability. The compa-
ny’s recent advancements in AGM technol-
ogy and investment in the Essential Li® line 
demonstrate a forward-looking approach to 
energy storage. As customer needs evolve, 
U.S. Battery remains committed to carrying 
on John Anderson’s legacy of improvement by 
providing the best-performing battery power 
on the market.

For more information, visit www.usbattery.
com
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NATIONAL POWERSPORT AUCTIONS

NATIONAL POWER-
SPORT AUCTIONS BREAKS 
GROUND ON NEW DENTON, 
TEXAS FACILITY, EXPAND-
ING ITS NATIONAL FOOT-
PRINT

POWAY, Calif. (February 12, 
2026) – National Powersport 
Auctions (NPA), a leading 
provider of powersports 
remarketing and auction 
services, will celebrate the 
groundbreaking of its newest 
location in Denton, Texas, 
on Thursday, February 19, at 

9:00 AM CST. The ceremony 
marks an important mile-
stone in NPA’s continued 
growth and commitment to 
expanding its services across 
key powersports markets 
nationwide.

The groundbreaking event 
will bring together local Den-
ton officials, Copart represen-
tatives, and NPA leadership, 
including NPA Chief Executive 
Officer Jim Woodruff and Vice 
President of Operations Jeff 
Kinney, along with additional 

NPA team members. The new 
Denton facility will further 
strengthen NPA’s presence 
in Texas and enhance service 
capabilities for powersports, 
RV, and marine dealers, 
lenders, manufacturers, and 
financial partners throughout 
the region.

“This groundbreaking rep-
resents more than just a new 
Dallas facility for NPA. It’s 
an investment in the power-
sports industry and the com-
munity of Denton,” said Jim 
Woodruff. “Texas continues 
to be a vital market for our 
industry, and this new loca-
tion will allow us to better 
serve our customers while 
supporting future growth.”

The Denton location is de-
signed to support NPA’s in-
dustry-leading live and online 
auction platforms, offering 
efficient logistics, secure 
inventory handling, and ex-
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panded access for buyers and sell-
ers. The facility is scheduled to open 
in Spring 2027 and will play a key 
role in improving inventory flow and 
strengthening relationships across 
the region.

Jeff Kinney added, “Our Denton 
facility will be built with the same 
focus on operational excellence and 
customer experience that NPA is 
known for nationwide. We’re excited 
to bring these capabilities to Denton 
and the surrounding communities.”

NPA Denton Address: NPA Denton, 
1300 N Masch Branch Rd, Denton, TX 
76207

Stay tuned for more updates as construction 
progresses and NPA prepares to bring this 
new facility online. For more information 
about NPA’s expanding national network, 
please visit npauctions.com. 

About National Powersport Auctions:

Established in 1990, National Powersport 
Auctions (NPA) is a leading provider of power-
sport vehicle remarketing services. NPA’s na-
tionwide footprint serves the industry’s larg-
est financial institutions, manufacturers, and 
dealers through their premier live and online 
selling platforms. NPA offers comprehen-
sive data services, including the NPA Value 
Guide™, the industry’s most accurate whole-
sale valuation tool. NPA has company-owned 
and staffed facilities in California, Colorado, 
Florida, Georgia, Kansas, Ohio, Oregon, Penn-
sylvania, and Texas. NPA is a wholly-owned 
subsidiary of Copart, Inc (Nasdaq: CPRT). For 
more information about NPA, visit: www.
npauctions.com.
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GOLF CART BATTERY MARKET

RISING EV DEMAND DRIV-
ING GOLF CART BATTERY 
MARKET EXPANSION 
WORLDWIDE

According to a new report 
published by Allied Market 
Research, the global golf cart 
battery market was valued 
at $122.8 million in 2021 and 
is projected to reach $216.5 
million by 2031, growing at 
a CAGR of 5.9% from 2022 to 
2031. The increasing adoption 
of electric vehicles, growing 
tourism infrastructure, and 
rising demand for efficient 
battery-powered transporta-
tion solutions are key factors 
accelerating the growth of 
the golf cart battery market 

globally.

Download PDF Brochure: 
https://www.alliedmarket-
research.com/request-sam-
ple/17433

Golf carts rely on multiple 
batteries to deliver the re-
quired voltage and amperage 
for smooth operation. There-
fore, battery size, perfor-
mance, durability, and power 
output play a crucial role in 
the efficiency and lifespan of 
electric golf carts. With tech-
nological advancements in 
battery systems and increas-
ing demand for sustainable 
mobility solutions, the golf 
cart battery market is expect-

ed to witness steady expan-
sion over the forecast period.

The surge in demand for elec-
tric vehicles is one of the pri-
mary drivers of the golf cart 
battery market. As industries 
and consumers shift toward 
eco-friendly transportation, 
electric carts are increasing-
ly being adopted across golf 
courses, resorts, airports, 
gated communities, and 
commercial facilities. These 
battery-powered vehicles 
reduce carbon emissions and 
operating costs, making them 
an attractive alternative to 
fuel-based vehicles.

SOURCE

http://www.npauctions.com
http://www.npauctions.com
https://www.alliedmarketresearch.com/request-sample/17433
https://www.alliedmarketresearch.com/request-sample/17433
https://www.alliedmarketresearch.com/request-sample/17433
https://www.openpr.com/news/4404103/rising-ev-demand-driving-golf-cart-battery-market-expansion
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Next Level Performance for Golf 
Carts and Low Speed Vehicles: 
Elevate Your Dashboard, 
Boost Your Efficiency

Your Technology Partner in 
Advanced Golf & LSV Components.

Ready to Future‐Proof Your Fleet? 
Request a custom quote or schedule a meeting below.

Book a Meeting 
on Calendly

Chat on 
Teams

Check Our 
Company 
Presentation

www.bestas.com.tr                 
+90 (216) 427 10 20                    
info@bestas.com.tr

DC/DC Converters
• High Efficiency
• Advanced “Battery Safe” 

Charging Algorithm
• Reliability You Can Count On
• Simplified Installation & 

Parallel Connectivity
• Cost-Effective

Introducing the 
BC301 Instrument Panel 
and High‐Efficiency 
DC/DC Converters — 
Purpose‐Built for Golf 
Carts and LSV (L5, L6, L7) 
Manufacturers

BC301 Instrument Panel
• Fully Programmable
• Rugged & Durable
• Easy Integration
• Enhanced User Experience
• Futuristic & Cost-Effective 

Multi-Color Display

http://bestas.com.tr
mailto:info%40bestas.com.tr?subject=


105MARCH 2026

It is with profound sadness that we share the passing of Jane Zhang, CEO of STAR It is with profound sadness that we share the passing of Jane Zhang, CEO of STAR 
EV Corporation.EV Corporation.

Jane heroically fought cancer for the past four years with extraordinary strength, Jane heroically fought cancer for the past four years with extraordinary strength, 
determination, and grace. Even in her toughest moments, she continued to lead, determination, and grace. Even in her toughest moments, she continued to lead, 
inspire, and uplift everyone around her.inspire, and uplift everyone around her.

For more than 23 years, Jane shaped STAR EV with her vision, positivity, and For more than 23 years, Jane shaped STAR EV with her vision, positivity, and 
entrepreneurial spirit. She built more than a company, she built a community entrepreneurial spirit. She built more than a company, she built a community 
grounded in integrity, innovation, and collaboration. Her influence extended far grounded in integrity, innovation, and collaboration. Her influence extended far 
beyond our walls and into the many lives she touched across the community and beyond our walls and into the many lives she touched across the community and 
the electric mobility industry.the electric mobility industry.

Jane’s legacy of growth, optimism, and possibility will continue to guide us. Jane’s legacy of growth, optimism, and possibility will continue to guide us. 
Our team will continue moving forward with the same purpose, passion, and Our team will continue moving forward with the same purpose, passion, and 
dedication she modeled every day. We will honor her legacy by continuing to deliver dedication she modeled every day. We will honor her legacy by continuing to deliver 
the high‑quality vehicles, service, and support that our partners and customers the high‑quality vehicles, service, and support that our partners and customers 
expect from STAR EV.expect from STAR EV.

Jane’s vision and values will continue to guide STAR EV in every step ahead. Her Jane’s vision and values will continue to guide STAR EV in every step ahead. Her 
leadership shaped who we are, and we remain committed to carrying that legacy leadership shaped who we are, and we remain committed to carrying that legacy 
forward with purpose and dedication.forward with purpose and dedication.
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www.VegasGolfTheGame.com

http://www.golfcartdog.com
https://vegasgolfgame.com/
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More Electric Golf Cars/LSV/EVs mean more customers and more revenue for your business. With Energy5’s 
turnkey solutions, we take care of installation, operation, and maintenance, so you can focus on your busi-

ness.

Wondering about EV Charging revenue for your business?
With Energy5, from setup to software, we’ve got you covered in the #EV journey.

Try our EV Charging Earnings Calculator now
https://energy5.com/evcharging/ev-calculator
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Are you a golf cart manufacturer 
and would like to be listed? Contact 

us at info@golfcaroptions.com

Manufacturer Website
American Custom Golf Cars acgcars.us
Advanced EV advancedevusa.com

Aetric NEV hahmev.com

AGT Electric Cars agtecars.com

Alset EV alset-ev.com

American Landmaster americanlandmaster.com
Arcimoto Electric Vehicles arcimoto.com
Atlas Carts atlascarts.com
Atomic Electric Vehicles atomicelectricvehicles.com
Ayro ayro.com
Beast 48 beast48.com
Bremark EV bremarkev.com
Bintelli Electric Vehicles bintellielectricvehicles.com
Breezy EV breezyev.com
Caddyshack Golf Carts caddyshack1.com
Cazador Motorsports cazadormotorsports.com
Club Car clubcar.com
Conquest Carts conquestcarts.com
Cricket Mini Golf Carts cricketminigolfcarts.com
Cruise Car cruisecarinc.com
Denago EV denagoev.com
Drake Golf drakegolfcarts.co.za
Dr Golf Carts drgolfcarts.com
Dynamic Carts dynamiccarts.com
Eagle Products eagleproducts.us
Ellwee ellwee.com
eNVy envygolfcart.com
Epic Carts epiccarts.com
EV Titan evtitan.com
Evolution Electric Vehicles evolutionelectricvehicle.com
E-Z-GO Textron ezgo.txtsv.com
Garia garia.com
GEM by Waev gemcar.com
Getgo getgo.net.ph
Goggo USA goggocar.com
Green Machine Carts greenmachinecarts.com
Honor LSV honorlsv.com

 
 MANUFACTURERS

mailto:info%40golfcaroptions.com?subject=
https://acgcars.us/index.html
https://www.advancedevusa.com/
https://hahmev.com/
http://www.agtecars.com/
http://www.alset-ev.com
https://americanlandmaster.com/
arcimoto.com
https://www.atlascarts.com/
https://atomicelectricvehicles.com/
https://www.ayro.com/
https://beast48.com/
http://www.bremarkev.com
https://bintellielectricvehicles.com/
http://www.breezyev.com
https://caddyshack1.com/
http://www.cazadormotorsports.com/
https://www.clubcar.com/en-us
http://www.conquestcarts.com
https://cricketminigolfcarts.com/
https://www.cruisecarinc.com/
https://denagoev.com/
http://www.drakegolfcarts.co.za
https://drgolfcarts.com/
http://www.dynamiccarts.com
https://www.eagleproducts.us/
http://www.ellwee.com
https://envygolfcart.com/
https://evtitan.com/
https://evolutionelectricvehicle.com/
https://ezgo.txtsv.com/personal
https://www.garia.com/
http://www.gemcar.com
https://www.goggocar.com/
https://honorlsv.com/
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Manufacturer Website
HuntVE huntve.com
Icon Electric Vehicles iconev.com
Inno Golf Carts innogolfcarts.com
Iron Bull Carts ironbullcart.com
Italcar Electric Vehicles italcar.com
Kandi America kandipowersports.com
Kodiak EV drivekodiak.com
Legion EV legionev.com
MadJax madjax.com
MammothEV mammothev.com
MaxxIt Motors maxxitmotors.com
MD Carts md-carts.com
Mobi G mobigolfcart.com
Moke mokeamerica.com
Momentum Motorwerks momentummotorwerks.com
My Electric Vehicle myelectricvehicle.org
Neo EV neoev.com
Olympus LSV olympuslsv.com
PilotCar EV pilotcarev.com
Quickie Carts quickiecart.com
Roxie Carts roxiecarts.com
Royal EV royal-ev.com
Sierra LSV sierralsv.com
Simolo Customs Ltd. simolocustoms.com
Spartan EV spartanev.com
Spree Golf Car spreegc.com
Star EV starev.com
Streetrod Golf Cars streetrodgolfcars.com
Sunday Carts sundaycarts.com
Sune Carts sunecarts.com
Titan EV titanevusa.com
Tomberlin USA tomberlinusa.com
Trojan EV trojanev.com
United Smart EV unitedsmartev.com
Vantage Tag vantage-tag.com/products
V Carts vcarts.com
Venom EV venom-ev.com
Viking EV viking-ev.com
Viper Cart USA vipercartusa.com
Vivid Ev vivid-ev.com
Voyager Electric Vehicles voyagerelectricvehicles.com
Yamaha Golf Car yamahagolfcar.com
Ziggy Wheels ziggywheels.com
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https://www.huntve.com/
https://iconev.com/
https://www.innogolfcarts.com/
https://ironbullcart.com/
https://italcar.com/en
https://kandipowersports.com/
http://www.drivekodiak.com
http://www.legionev.com
http://www.madjax.com
https://mammothev.com/
https://www.maxxitmotors.com/
https://md-carts.com/
https://mobigolfcart.com/
https://mokeamerica.com/
https://www.momentummotorwerks.com/
https://www.myelectricvehicle.org/
https://www.nevoev.com/
https://olympuslsv.com/
https://pilotcarev.com/
https://quickiecart.com/
https://roxiecarts.com/
https://www.royal-ev.com/
http://www.sierralsv.com
https://www.simolocustoms.com/
http://www.spartanev.com
https://spree-ev.com/
https://www.starev.com/
https://www.streetrodgolfcars.com/
http://www.sundaycarts.com
https://sunecarts.com
http://www.titanevusa.com
https://tomberlinusa.com/
https://trojanev.com/
http://www.unitedsmartev.com/
https://vantage-tag.com/products/
https://www.vcarts.com/
http://www.venom-ev.com
http://www.viking-ev.com
http://www.vipercartusa.com
http://www.vivid-ev.com
http://www.voyagerelectricvehicles.com
https://www.yamahagolfcar.com/
https://www.ziggywheels.com/SubCategory.aspx?Name=Low%20speed%20vehicles,Electric%20Street%20Legal%20Golf%20Cars%20(LSVs)%20,Neighborhood%20Vehicles%20(NEVS),recreational%20purposes%20,E-Mopeds,Mopeds,E-Bikes,Off-Road%20evs%20&SId=3
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classified/classified/adsads

To place a $25/month ad contact info@golfcaroptions.com

Golf Cart Chronicles - Books 1, 2 & 3
Available on Amazon

http://www.buildyourgolfcart.com
mailto:%20info%40golfcaroptions.com?subject=
http://www.convertedcarts.com
http://www.greatdayinc.com
https://golfcartdog.com/
http://www.golfcargraphics.com
http://www.andersongolfideas.com
http://www.jasonsgolfcarts.com
https://www.amazon.com/Golf-Cart-Chronicles-2/dp/1985058758/?_encoding=UTF8&pd_rd_w=AVzYK&content-id=amzn1.sym.cf86ec3a-68a6-43e9-8115-04171136930a&pf_rd_p=cf86ec3a-68a6-43e9-8115-04171136930a&pf_rd_r=131-1175091-0349047&pd_rd_wg=bx2u6&pd_rd_r=6ae761bb-9e22-497e-8103-fc6ba25fd55e&ref_=aufs_ap_sc_dsk
https://www.amazon.com/Golf-Cart-Chronicles-1/dp/1986945863
https://www.amazon.com/Golf-Cart-Chronicles-3/dp/1701829835
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